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Don’t neglect service 


By Roy Carmichael 
Staff Correspondent 


MONTREAL. — Heavier 
taxation has failed to slow 
up the purchase of automo- 
biles in Canada, somewhat to 
the disappointment of the 


minister of finance, J. L. Isley, 
who admitted last week that sales 
of durable goods including motor 
cars had shown a remarkable in- 


FOREST AKERS, Dodge sales di-|crease in the first quarter of this 


rector, left, is emphasizing the value 
of the service dollar to his dealers, 
he tells me, right. 


year, notwithstanding the new 
taxes imposed last December, 
which he expected would hold sales 


OW THAT an unlimited national |down to a lower level. 


emergency has been announced 
by President Roosevelt, sales di- 
rectors of the automobile manu- 


“Our experience in recent months 
in the imposition of taxes,” Ilsley 
informed Parliament, “has been 


facturing companies realize their|astonishing. Last December we 


responsibilities more than ever. On 
the one hand national defense is 
@ paramount issue, coming ahead 
of everything else, and they go 
the limit for it; on the other 
hand, there is the economic prob- 
lem of looking after the dealer 
body, serving as business coun- 
selors to the retailers so the latter 
can keep their heads above water 
during this emergency period. For 
dependent upon the dealers are 
thousands and thousands of sales- 
men, workmen and their families, 
most of them not included in the 
draft or who will not be used in 
the defense program, but whose 
sales efforts will contribute mil- 
lions in the way of taxes. 

These sales directors at the fac- 
tories have not been asleep. They 
are several jumps ahead of the un- 
limited national emergency proc- 
lamation in their educational ef- 
forts. The ultimatum will spur 
them to renewed efforts. 

OK 4 


ONE OF these far-seeing sales 
directors is Forest Akers, vice- 
president of Dodge, to whom his 
dealers come for advice at this 
time. Hardly a day goes by with- 
out a session in the conference 
room, not with one dealer but with 
a dozen, who have come to the fac- 
tory for advice and who are 
rounded up in one session by 
Akers. To them he suggests ways 
and means of increasing their gross 
income from auxiliary departments 
of their business, stressing that we 
are coming to a time—perhaps we 
have been in it for months al- 
ready—when service will be an an- 
chor which, cast to windward, will 
enable them to weather the storm. 
With the curtailment of produc- 
tion of new cars, there will be 
more customer labor to go after, 
more parts and accessories to sell 
and more repairing. Customers will 
run their cars longer than hereto- 
fore and the service dollar will be 
worth going after. 

a ~ * 


imposed taxes on automobiles and 
on a wide variety of consumer 
durable goods expecting that the 
consumption of these goods would 
thereby be materially curtailed, 
but the taxation did not seem to 
have that effect. Retail sales all 
over the country are up _ sub- 
stantially. 

The Dominion Bureau of Statis- 
tics review for the first quarter of 
1941 bears out Ilsley’s view and 
shows that the largest increases in 
sales are in durable goods on which 
an excise tax of 25 percent was 
imposed. The bureau remarked 
particularly that sales of automo- 
biles still hold at a good level. 


The inference drawn is that the 
wider circulation of money and 
higher wages mean that citizens 
with money in their pockets will 
continue to spend undeterred by 
higher prices, so that the govern- 
ment’s desire to restrict the sale of 
durable goods has been frustrated. 

Ilsley is now faced with the al- 
ternative of increasing the imposts 
still further or of rationing sup- 
plies. 


House Committee 
Ends Its Hearings 
On Tax Proposals 


WASHINGTON. — Concluding a 
five-week hearing on means of 
raising $3,500,000,000 additional 
revenue, the House ways and 
means committee members last 
week predicted that the Treasury’s 
excess profits tax plan would be 
ditched. 

The Treasury proposed setting 
10 percent of invested capital as 
the maximum a corporation could 
earn without being subjected to an 
excess profits levy of 33 to 65 per- 
cent. 

Some members expressed belief 
that the Treasury proposal would 


SUCH ACTIVITIES, he told me,|«55 out” early in the committee’s 


will be business insurance for his| ojosed 
dealers against possible future de-| Wook, Predictions on how 


beginning next 
long 


sessions 


velopments. In the way Of C€IrS| these sessions will run range from 
and trucks, Dodge anticipates that | two to six weeks. 


(See SPARKS, Page 19, Col. 1) 
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Meantime, members 
ploring the excess profits tax field 
for a substitute for the Treasury 
program. 

There was no comment on the 
proposed 25 percent excise tax on 
lears, but it is generally believed 
lthat the present 3% percent levy 
‘will be raised to about 7 percent. 


were ex- 
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spector for Detroit area; Col. 


general manager of Dodge Truck. 


First Step of Kind? 





Seattle Dealers, Union Sign 


Pact for Office Workers 


Special to Automotive News 

SEATTLE. — Seattle Automobile 
Dealers Assn. has signed an agree- 
ment with the Automobile Drivers 
and Demonstrators Local 882, Di- 
vision A., an affiliate of the Inter- 
national Teamsters, which em- 
braces all office workers, except 
department heads and confidential 
employes. 

Unionization of the “white col- 
lar” brigade is to become effective 
June 1, and is believed here to be 
the first step of this kind, among 
automobile dealers. 

The salesmen are organized un- 
der another division of this local. 

Among the provisions are the 
following: 

Employer must apply to the 
union for new employes to be 
added to the staff, and if none are 
available, may hire a non-union 
person, who must, within two 
weeks, apply for membership in 
the union; the employer shall at 
all times be the sole judge of 
competency; 40 hours shall con- 
stitute a week’s work, of five days, 
8 hours, between the hours of 8 
a.m. and 6 p.m. Days off shall be 
rotated so as to provide Satur- 
days off at intervals for different 
employes. 

Overtime must be paid at rate 
of 1% of regular pay. Holidays off, 
the same as in the salesmen’s 
union. One week’s vacation shall 
be given annually. There shall be 
no reduction of salaries of any ex- 


The Top Ten 


PASSENGER CARS 


First Ten in Registrations as 
Reported in AN Today: 

1941 1940 
Pos. Make Pos. 
1—329,456 Chevrolet 259,953— 1 
2—212,473 Ford 169,8638— 2 
3—162,809 Plymouth 132,334— $3 
4—115,295 Buick 83,227— 4 
5—108,423 Pontiac 66,575— 5 
6— 87,199 Oldsmobile 57,940— 7 
7— 72,516 Dodge 64,723— 6 
8— 49,106 Chrysler 30,684— 8 
9— 34,044 Studebaker 28,818— 9 
10— 29,579 Nash 17,498—10 
Total All Makes 
1,337,694 1,027,673 





For complete standings of all 
makes, see Page 15, this issue. 








40,000TH DODGE TRUCK built for the U. S. Army in the past 12 months, was 

delivered last week to government officials. Left to right, F. H. 

president in charge of sales, Dodge; Maj. E. A. Suttles, chief U. S 
E. H. Besse, commanding officer, U. S. Quarter- 

master Depot, Fort Wayne; W. J. O’Neil, president, Dodge, and L. J. Purdy, 


Motor Industry’s 
Load Increased 


Under Broad Powers, 
Roosevelt Hints at 
Strike Ban 


On Defense Front 


“Full Speed Ahead,”’ = 
PORUGNCR GIGS cccccssperesece 

Synthetic rubber speeded ...... 10 

Five-year minimum seen ....... 10 


By William Ullman 
Washington Correspondent 


WASHINGTON.—New and 
far - reaching action, which 
will have a profound effect 
upon the course of events 
within the automotive indus- 
try, may be anticipated as a result 
of happenings in Washington dur- 
ing the past week. 

The President’s speech and his 
proclamation of an unlimited na- 
tional emergency may be consid- 
ered definitely to have written 
“finis” to the twilight period 
through which we have just gone. 
It had been the hope of many here 
in Washington (the President 
among them) that defense produc- 
tion could be superimposed on the 
“business as usual” structure. 

Experience has proved that it 
cannot be done with complete suc- 
cess. The 20 percent curtailment 
in output of motor cars for civil- 
ian use represented a compromise. 
How long that compromise will 
stand in the face of the present 
situation cannot be told at this 
writing. But that both the speech 
and the proclamation will give 
very strong impetus to a thorough 
reappraisal of the potential pro- 
ductive capacity of the industry 
for defense purposes, is not seri- 
ously questioned here. 

However, there are no indica- 
tions that the Administration will 
call for cessation of output for 
private use. That never has been 
and is not now in the mind of any 
responsible authority here. There 
has been, however, an _ insistent 
demand in some quarters for per- 
haps as much as another 30 per- 
cent reduction, and these demands 
now certainly will be re-examined 


in the light of the week’s develop- 
(Continued on Page 19, Col. 3) 


kers, vice- 
Army in- 


isting employes. Suitable rest 
rooms must be provided. 

The scale of pay follows: 

New employes, with no previous 
experience in any department, 
shall receive $70 the first month; 
$75 the second month, $80 the third 
month, and $85 minimum there- 
after. If a new employe has had 
one year’s experience with an 
automobile firm, minimum. sstart- 
ing salary is to be $85 per month. 

Present employes receiving be- 
tween $80 and $100 per month are 
to receive a 15 percent pay in- 
crease; those receiving in excess 
of $100 per month, a 10 percent 
increase (as of Feb. 12, 1941, when 
negotiations were begun). 

Temporary work is to be paid 
at 62% cents per hour, for 8 hours 
or less, or $5 per 8-hour day. No 
deductions are to be made for six 
days or less bonafide illness in any 
one year. Dishonesty is a reason 
for discharge. 

There is a mutual agreement 
between the dealers and the union 
that head bookkeepers and con- 
fidential secretaries are exempt. 


SAE Summer Session Features 
Discussion on Car Substitutes 


WHITE SULPHUR SPRINGS, 
W. Va.—tTechnical fare offered by 
Society of Automotive Engineers 
at its 1941 summer meeting here, 
June 1-6, covers the entire range 
from trucks to aircraft and from 
fuels and lubricants to automotive 
powerplants, according to John A. 
C. Warner, general manager. 

Brig.-Gen. G. M. Barnes, ord- 
nance department, U. S. Army, 
heads a list of government and 
civilian authorities on national 
defense who will discuss problems 
currently arising in the design and 
mass production of military equip- 
ment. Gen. Barnes will bring the 
engineers up-to-date with techni- 
cal data on the Army’s light and 
medium tanks. 

Office of Production Manage- 
ment will be represented by Dr. 
Robert E. Wilson, consultant to 
the OPM’s petroleum unit and 


president of Pan American Petro- 
leum & Transport Co., who will 
evaluate America’s status and that 
of the belligerent nations in supply 
of petroleum. The methods of pro- 
curing and testing military ve- 
hicles will be discussed by Capt. 
Jean E. Engler, quartermaster 
corps, U. S. Army, who will also 
answer questions from engineers 
designing and producing trucks for 
the armed forces. 

T. A. Bissell’s paper on design- 
ing for alternate materials will 
deal in detail with plans in use and 
those projected for producing auto- 
mobiles with a minimum of pri- 
orities-tagged materials. Bissell 
who is technical editor, SAH 
Journal, compiled his paper from 
material gathered on trips to De- 
troit automobile factories and from 
members of the society's passenger 
car activity committee. 

Raymond W. Young, Wright 

(See SAE, Page 19, Col. 4) 
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Ford-CIO Contract Negotiations to Open Monday 


Chrysler, Packard Included 
In Union Pay-Boost Drive 


By Harry A. Williams 
Associate Editor 

DETROIT.—Ford Motor Co. no- 
tified United Automobile Workers 
(CIO) last week through Harry H. 
Bennett, personnel director, that 
the company is ready to open ne- 
gotiations for a contract agree- 
ment. This was announced last Fri- 
day by R. J. Thomas, president of 
the union, who said negotiations 
would begin Monday morning. 

Formal certification of the Na- 
tional Labor Relations Board em- 
ploye election, in which the UAW- 
CIO won an overwhelming victory 


Iowa Car Sales 


In April Well 
Ahead of 1940 


DES MOINES, Ia.—April sales of 
new automobiles by dealers in 
Towa totaled $2,000,000 more than 
they did in April last year, the 
Iowa state tax commission an- 
nounced last week. 

April, 1941, sales of new cars in 
Iowa amounted to $9,588,372, or 
$1,992,082 above the $7,596,290 worth 
of sales for the same month last 
year. 

State collections amounted to 
$191,767 in taxes on new car sales 
during April, 1941. 


Detroit Dealers 
Lose 262 Sales 


DETROIT.—Infringement selling 
during April in Wayne county 
(Detroit) by dealers outside the 
metropolitan area and also by deal- 
ers outside: of Michigan ran high, 
according to a bulletin of the De- 
troit Automobile Dealers Assn. 

The bulletin urges dealers in vari- 
ous line groups here to take the 
matter up with their factories to 
reduce, if not stop, this type of 
selling. 

Total sales by dealers outside 
Metropolitan Detroit in April hit 
199 vehicles while sales by dealers 
outside of Michigan hit 63 units. 


Letts to Head Sales 
For Composite Materials 


DETROIT. — E. A. Callanan, 
president of Composite Materials 
Corp., announces the appointment 
of Arthur Milton 
Letts as general 
sales manager of 
the corporation 
in Detroit. Letts 
has been employ- 
ed in various ca- 
pacities at Gener- 
al Motors since 
June, 1921. 

Letts’ most re- 
cent duty has 
been as national 
manager of terri- 
tory development 








A. M. Letts 


with Chevrolet. 

Composite Materials Corp. manu- 
factures a sound deadening ma- 
terial known as “Mute.” 


Early Press Day 
Because of Memorial Day, this 
issue of Automotive News went 

to press Thursday, May 29. 





of commerce reports. 





in the Rouge and Lincoln plants, 
is not expected for another week. 
The Ford company could have 
waited until formal certification of 
the election, but Bennett re- 
quested that the necessary ar- 
rangements be made, Thomas an- 
nounced. 

Company representatives in the 
proceedings were not announced. 
Union representatives will com- 
pose a four-man body headed by 
Thomas. 

Union demands, as_ previously 
listed, include a blanket 10-cents- 


an-hour wage increase; seniority 
system, adequate union recogni- 
tion; vacations with pay, and 


standard hour provisions of UAW- 
CIO contracts. 

Meanwhile, it was felt after 
President Roosevelt’s speech last 
Tuesday night, that labor would 
be given a breathing spell before 
any strike ban would be invoked 
in defense plants. 

In the meantime other develop- 
ments on the labor front saw the 
UAW-CIO start the biggest wage- 
increase drive in history. A gen- 
eral wage boost of 10-cents-an- 
hour was sought in all automotive 
plants throughout the country 
which had not previously granted 
pay increases. 

Negotiations were under way 
between the union and the Chrys- 
ler Corp. for the blanket wage 
boost, despite a contract that spe- 
cifically freezes wage rates until 
next December. Briggs Mfg. Co. 
with the same kind of contract, 
was also presented with similar 
demands. 

At Packard Motor Car Co. here, 
a tentative agreement was reached 
last week on the UAW-CIO wage 
demand with ratification by the 
union membership to take place 
Thursday night. Terms of the 
agreement were not announced. 


Buick Outlines 
Sales Plans To 
Its Field Force 


FLINT.—Plans for Buick’s sum- 
mer sales program were outlined 
last week by W. F. Hufstader, 
general sales manager, at a series 


of conferences with key men of 


the field sales organization who 
were visitors at the factory here. 
Attending the sessions were H. 
J. C. Miller, eastern sales manager; 
O. L. Waller, western sales man- 
ager; C. C. Edmonds, central re- 
gional manager, and H. C. Gillespie 
sr., southern regional manager. 
The program will include special 
events in each of the sales areas 
as a result of the spring campaign 
just concluded, in which several 
thousand dealers and salesmen will 
participate. June and July new and 
used car volume was discussed by 
the executives in line with market 
studies completed for the purpose. 





New Car Registrations 


Increase in Mexico 


WASHINGTON.—Registrations of 
new motor vehicles in the Federal 
District of Mexico increased by 57 
percent in the first three months 
of 1941 as compared with the same 
period of 1940, or from 1,741 to 
2,739 units, the U. S. department 











; 


THIRTEEN CHRYSLER dealers in the Philadelphia region recently received 
Jacobson, vice-president in charge of sales, 
Chrysler Sales division, in recognition of an ‘outstanding sales performance 


loving cups from Charles L. 


in 1910.’ The presentation was made 


Philadelphia regional manager, as master of ceremonies. Arthur E. 





at a dinner, with Harold F. Keegan, 


Tongue, 


director of advertising, also represented the factory on this occasion. First row, 


seated, left to right, T. A. O’Brien, 


John Morrison, Quaker City Motors; H. F. 


delphia; T. M. Bush, Bush Motor Co 


man, Sentman Motor Co 


Jack 
A. J 


Schwartz, Keystone Auto Sales; 


War Proves Need for Cars, 
Britain’s Experience Shows 


DETROIT. — Among the many 
new lessons Americans are being 
taught by events overseas is one 
presented in re- 
cent figures on 
automobile usage 
in Great Britain, 
according to Jo- 
seph E. Bayne, 
general sales 
manager of 
Plymouth. 

Increased im- 
portance of the 
privately operated 
automobile in 
England’s war- 
time  transporta- 
tion system is a 
highlight fact in the Battle of 
Britain, Bayne points out. 


“Recent reports from Great 
Britain to the American Automo- 
bile Assn. here assure us_ that 
thousands and thousands of private 
vehicles, formerly put away for 
the duration of the war, have now 
been taken out of storage by gov- 
ernment encouragement and put 
back in operation,” said Bayne. 


“Vital importance of the automo- 
bile is further revealed,” he pointed 
out, “by the fact that the British 
government allows these reinstated 
vehicles special rations of gasoline, 
with the express condition that 
owners take fellow workers with 
them to and from England’s manu- 
facturing plants where they are 
employed. 

“Instead of finding curtailment of 
the number of cars in service a 
benefit to the nation, there seems 
to be recognized a need for more 





J. E. Bayne 


Doss Sees °42 Output 


Able to Meet Demand 


BUFFALO. — Although the 
government has requested the 
automotive industry to reduce 
production, be- 
ginning with 
next year's 
models by 20.15 
percent, an 
even _ greater 
reduction may 
be necessitated 
because of the 
scarcity of 
skilled labor, 
according to 
nm. C. Dees 
general sales 
manager of 
Ford Motor Co. 

“The uncertainties of the times 
make predictions hazardous, but 
on the basis of present indica- 





H. C. Doss 


. MacCausland, Sentman Motor Co.; 


district manager, Philadelphia region; 
Keegan, regional manager, Phila- 


.; George Gorson, Philadelphia. Second 
row, standing, left to right, A. T. Allan, Alexander Allan’s Sons; E. S. Sent- 
Co.; Pat O’Brien, Philadelphia; E. J. 
town Motor Sales Co.; Luther Bender, Bender Motor Sales. Third row, left 
to right, Wm. T. Jones, Philadelphia; Joseph Pacifico, Eleventh Street Motors; 


Doyle, German- 


Sam Feingold, Keystone Auto Sales; 
M. C. Targan, Targan Motor Co. 


|and more automotive transporta- 
| tion. Parliament has been informed 
|that at the turn of the year, there 
| were 77,000 more private cars in 
juse in Britain than at the end of 
| 1939—and that automotive revenues 
to the British treasury for the year 
ended March 31 showed an in- 
|crease of 4,000,000 pounds. 
“Fortunately for the United 
States, the present emergency finds 
our American system of individual 
|transportation more highly de- 
| veloped than anywhere else in the 
world. None of the great powers 
;comes anywhere near us in car 
|ownership. In the United States 
| today, we have approximately one 


motor vehicle for every four per- | 


sons. Germany has only one to 41 
persons. Japan’s ratio is even 
|lower, one to 388. The British Isles 
have one motor vehicle for every 
19 persons. 

“Our advantage in this respect 
is proving to be a mighty factor 
in our effort to do in months what 
other countries have taken years 
to accomplish. One report from 
Buffalo shows that automobiles 
provide 90 percent of workers’ 
transportation at new plants mak- 
ing airplanes, ordnance and other 
defense items in that area. 

“Another survey farther’ west 
shows 50 percent of all defense 
workers driving their own cars to 
work, with another 20 percent rid- 
ing as passengers. Most of the 
remainder live close enough to 
walk. The story is pretty much 
the same in scores of other indus- 
trial centers. 


“America’s present advantage in 
|car ownership thus is a vital arm 
| of our defense effort. It provides a 
flexibility in the movement of 
| manpower and materials, both, that 
gives us a big edge on other na- 
tions in the armament race.” 














1 
tions I believe that, even with 
the reduction requested by the : IRKS 

E Ol DEATH LURKS here, at the “North Turn” i is Speedway 
eee eet a Pe F : govrnment, production will meet |, where 500-mile race drivers must exert almost ee ee ee. 
Ry ey a . oS. a Sram Detroit held a sogheent ae | demand,” said Doss who came to erqearane oe, a high-banked curve. If a crash does come, it is most 
“i e Sir Francis Drake hotel in San Francisco to announce tha ey are | am : sy ee : ‘likely to occur here. For that reason, Maj. Willi ‘ar direc 
expanding their service in that area through the opening of an additional office here to announce the appoint- OF hae ctadloned Bene eet: Misoctns of ' 


in Oakland. Created is a Pacific coast regional organization, to be headed by 
W. E. Gleason of Detroit, as regional manager. Headquarters will be in San 
Francisco. Pictured above, left to right, are W. E, Gleason; R. G. Turner, 
operations manager; Carsten Tiedeman of Detroit, general credit manager; 
H. C. Butkiewicz of Detroit, general sales manager, and W. G. R. Mullan, 
sales manager. 





ment of Alan B. Pease, for 25 
years connected with Ford, as 
the new manager of the Buffalo 
branch. 


| “*fire-cars’’ 


which are part of the 
under Maj. 


Carpenter’s control. 


fire-fighting apparatus. 


Similar cars are stationed a » 
on the Speedway. At a second’s notice, they could ole 
' should crash in flames and pin its driver beneath it. 





Ralston Reports 
Business Booms 


In Eastern Cities 


LANSING. — Reports of accele- 
rated business in all eastern states 
were made last week by D. E, 
Ralston, Oldsmobile’s general sales 
manager, following his visit of 
zone territories in Charlotte, N. C,, 


Washington, Philadelphia, New 
York and Boston. 
“I was particularly impressed 


with the business growth recorded 
in North and South Carolina,” 
said Ralston. “Textile mills and 
the Army camps now located in 
these states definitely establishes 
them as commercial centers. All 
types of businesses are flourishing 
in this territory and Oldsmobile 
sales have shattered all existing 
records. 


“Washington shows tremendous 
activity with business in all lines 
flourishing. Sales volume both in 
Washington and Baltimore are far 
ahead of all former marks. A 
strong demand for cars was reg- 
istered in Philadelphia. 


“The New York market is nat- 
urally Oldsmobile’s largest market, 
and sales in this area are substan- 
tially ahead of all former years. 
Oldsmobile’s sales in New York 
have made a greater percentage 
gain during the past year than 
ever before. 


“Business in Boston has always 
been good for Oldsmobile and con- 
tinues to be. New and used car 
sales are running high throughout 
this territory. I feel confident that 
business will continue at present 
record-breaking volumes and that 
we have only begun to feel the 
benefits of improved employment 
conditions.” 


33 Drivers Await 
Starting Flag in 


500-Mile Classic 


INDIANAPOLIS. — With 33 of 
the fastest cars in America wait- 
ing for the starting flag in the an- 
nual 500-mile Memorial Day classic, 
here Friday, one of the fastest and 
most spectacular races in history 
is promised. 

A full field was assured when 
A. B. Litz, Duke Nalon and Al 
Putnam made the grade on the 
final day of qualification trials. The 
two French drivers, Rene LeBegue 
and Jean Trevoux, failed to make 
the grade with their imported Tal- 
bot Specials. This left a field of 33 
American-driven cars. 

Other qualifiers include Mauri 
Rose, Rex Mays, Wilbur Shaw, 
Harry McQuinn, Merrill Williams, 
Frank Wearne, Cliff Bergere, Billy 
Devore, Chet Miller, Ralph Hep- 
burn, Russell Snowberger, Everett 
Saylor, George Connor, Al Miller, 
George Berringer, Emil Andres, 
George Robson, Floyd Davis, Paul 
Russo, Kelly Petillo, Tommy Hen- 
nershitz, Mel Hansen, Frank Bris- 
ko, Joe Thorne, Louis Tomei, Tor 
Willman, Sam Hanks, Overton 
Phillips, Joe Chitwood, Ted Horn 
and Louis Durant, alternate. 


“Dealers Tell Me,’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 





safety of the Indianapolis Speedway, has stationed here two of his auxiliary 
official Speedway fire-fighting organization 


Each of these li rht ; “eg PF oF 
: ; _ § ob p-cars is 
|manned by an experienced fireman and a ¢ ght, mobile “‘fire-cars 
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other danger-points 
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Deal Fight E ive Taxes 
a —__________________i_@ 
. ’°s Memb Urged 
| Canada Aids NADA S emoers g 
~ pene or salesmen’s comments, questions om! may be Dealers on 1 O Contact Congress men 
' addressed to John 0. Munn in care of Automotive News, Detroit, 
es and tho writer's name will be kept in confidence if requested. Quotas ‘ ‘ . ‘ 
; —— = Laas DETROIT. -- Dealer associations|is being circularized with reprints 
cele- — n ao ak a ae oe distri- |} and individual automobile — S ees cand” theonths the 
ates “CENTLY spent : le: : . utors and dealers of cars 1m- throughout the country are rally- ongressiona Cc ’ 
BE or ce ee ie P easant| public buying and led many, ported from the United States ||ing behind the National Automo-|courtesy of Congressman Cravens. 
half-day with Chris Sinsabaugh.| many people to anticipate the : aa sas ae : 
Pp Pp - T d b letter 
ales ¢ salons uy ‘ 7 have been granted the conces bile Dealers Assn. in its opposition] This is accompanie y a le 
| He reckoned that dealers would be| market by one or two years to sion of bringing in their third- h d ‘ ‘co|from NADA headquarters urging 
, of interested in some historical facts} make sure they wouldn’t be de- S ‘ : to the proposed excessive excise deal t uaint members of 
. Cc, that transpired in dealer- ived of individual 7 quarter quotas with their sec- || tax on automobiles. Telegrams and|dealers to acquain 
Nie as to what transpired in dealer-| prived of individual transporta ond - quarter quotas by the || letters, together with personal con-|Congress and members of the 
W ships a ia "tale - told Guca the class and type they |] government. This has enabled ||tacts, have been sent in large vol-| Ways and Means Committee with 
ssed Chris " f aie ia hat moe a a them to market their summer || ume to Congressmen and members|the facts concerning these pro- 
rded — T the uate it he st to : Re allotments during the peak sell- || of the Ways and Means Committee | posed taxes, and also suggesting 
=* period, cae i "2 . a a Other Facts ing season. presenting the side of the automo-|that other avenues of contact be 
_s the real ry a = a id expe- In Picture Generally dealers are hopeful || bile dealer. utilized to emphasize to Congress 
7 SS at an hte should go to OW. thi ean , that the easement of Canada’s Through the interest and co- the unfairness of excessive taxes 
ioe ee N » this buying for regular, || U.S, exchange stringency prob- operation of Congressman Fadjo | 0n automobiles. i 
All Therefore, IT am asking you, normal needs, plus the buying || lem will continue and result in ||Cravens of Arkansas, the state- Members of the Ways and Means 
hi my readers, if you were in busi- | by people who felt they were pro-|| a marked liberalization of the ||ment made by President L. C. Car-| Committee are: Robert L. Dough- 
ing ness during the first World War, | tecting their future interests, has|| quota restrictions imposed on ||gile of NADA to the House Ways| ton, of North Carolina, chairman; 
tine to write me a aa yen ame oP eas cae roe — poe A out |] them. They have made various |}and Means Committee was pub- a ry ae of New _ 
| your experiences. I am sure they ormal proportion, anc 1S In-|] adjustments in endeavoring to |} lished in “The Congressional Rec-| Jere Cooper, o ennessee, John 
will be interesting and helpful | creased buying follows the years|| cope with the jeopardy in which ||ord.” Similar csuperation from | W. Boehne jr., of Indiana; Wesley 
lous and Automotive News will pre- | 1939 and 1940, which were good|| their businesses were placed by ||Congressman Louis C. Rabaut, of |E. Disney, of Oklahoma; Frank H. 
ines sent these facts and opinions for | Years from the standpoiit of|| the acute constriction of the ||Michigan, made it possible to pub-| Buck, of California; Richard M. : 
1 in the benefit of the industry. volume in this trade. quota. Some have moved into ||lish in the “Record” a study made | Duncan, of Missouri; John D. Din- ' 
far * * # Not only the fact that a large much smaller quarters and com- ||by NADA on the record-breaking gell, “ yin * one o 
. A Dealer Mortality number of people have antici- mensurately reduced their staffs. |} amount of taxes levied on the|S°", © Soe See es ae E 
reg- : : pated their car needs for several Others have installed machine ||@Utomobile industry in_1940. a rs Se t 
Not Excessive years, indicating that the in- |] tools and are arranging to pro- In his statement, Cargile took|West, of Texas; Raymond S. Mc- t 
nat- F course, the situations aren't} dustry would return to perhaps duce airplane parts, shells, etc., ||}the position that the opposition of Keough, of Illinois; Knute Hill, of f 
‘ket, parallel. In 1917, when we en-| ® 3,500,000 year, anyway, with no and still others have entered or || NADA is justified on the grounds ns Arthur D. Soa, < 4 
tan- tered the last war, there were only| 80Vernment curtailment, but || are entering the drive-yourself ||that the proposed excise taxes are ee noo — zo tl 
ars.  4657,340 automobiles registered in| there are other facts in the pic- || field. It is their hope and ex- || discriminatory and punitive in . es re a coma y 
‘ork this country, as compared with the| ture which would indicate less || pectation that these ancillary ||Character in that they single out of New ¥ me H, id K seam pe 4 
tage = 31,000,000 now. This means that| Production and sales even with- activities will at least enable ||the automobile for excessive taxa-|0%. “CW *or D lel. A a a of : 
han = dealers didn't have the service op- ie —,. ae tenn a them to maintain their organi- ao oe Sea ae aa a te cto eet: Roy O Weeteul pe : 
aad on » Whi s look a e record again. zations 1] ly int: : ion of automobile products will be Sas 4 : naar ; 
portunities then as now While the ss ah eaieeuie intact and = < ik te Os ees Of cee Michigan; Thomas A. Jenkins, of 
jays production of cars was eventually s le or better exist neha Gecbies Gal tuk. ah h | Ohio; Donald H. McLean. of New 
on- cut 50 percent, and only 934,000| Governme a . ence during the war. 3 's that, althoug ae : , : 
car new cars were produced in 1918,|Q. ae ae they wish to pay their fair share of culiicnias Peak Soon ak ies 
1out _— still Armistice Day came _ before Seen Likely defense costs, automobile dealers ae "ania: ieee of Penn- 
that _—tthe cut really became effective. So, BOUT 20 percent of American Henderson T Id also wish to safeguard their own|S@5) -OnJ ; 
: ; : Oo existence sylvania. 
sent during the two years a Ww ee automobiles manufactured have T 1 ‘ Cargile Givected wihantion te the Seieiaai tanned 
chat a slight disturbance in the produc-| been produced for foreign markets. W W ; : e e 
the tion of aw care, and ~ —— Of course, this has been recently ax ou d pe ior SS Harsh Restrictions 
len age of dealer failures during these! reduced and will be more reduced secuanals ‘4 
years wasn't excessively high. as long as the war continues. We Out Car Dealers Se ie een os agreons On Credit Might 
In fact, the hard year for deal- | can’t take out of civilian pursuits : usiness establishments are es- 
ers was along in 1921 when the |one or two million young men and|,, WILMINGTON, Del.—A warning |sential to national defense in the Reverse Obtiective 
first post-war depression set in. |not reduce sales of automobiles, | that thousands of automobile deal-| servicing, maintenance and _re- " J 
In 1930, while there was no gov- | both new and used. Another fact | 's throughout the nation will be} placement of automobiles, and in| sqp antic CITY. — A warning 
ernment control, sales took a | that will lessen sales is increased | faced with bankruptcy if current | preserving the efficiency of the ex-| 0+ “tog harsh a stiffening of 
ae ‘ ; ;<| Proposals of automobile taxation,|isting automotive transportation | 4% °° ‘ & 
real nose-dive, and dropped more | taxation. Still another deterrent is 2 ee ; dit t may b about the 
i@ than 50 percent below the 1929 |that there is sound reason to be- po Tah nad geodon bannen Se srueten, veey tiation our Gomme oe 
: 7 z “oe ed curtailment are carried out, is ex- he proposal advanced by lead- ‘ 
sales. It was during this year |lieve that Washington may start ’ fs 
ot tha” 1 porcnt of ihe dealers |some action tending a int cree | Ernst hy the Delaware, Motne|2 ing government oficial tor‘a| ny" Oils Torta conmsey oa 
ait- went out of business. In 1931 car | Many cars this spring have been ee FesOlmucio I~ percent tax on new and use : : 
an- and truck sales dropped 26 per- | sold on installments on a 24-month ys Pi _Leon Henderson, head | automobiles, designed to serve a — gel Psy ‘a Py 
sic, cent below the low record of | basis, and if the government acts ti ~ aioe Price Administra-|dual purpose of raising revenue |. nyual convention of the New Jer- 
and 1930, but dealers had become ad- |to limit this credit to 12 months, | 0" in Washington. and restricting sales, in our opin- sey Bankers Assn. 
ory justed and only 7 percent of |it would naturally be a factor in| “We earnestly request that thor-|ion, is unsound; tax proposals!" fh yrable goods manufacturers 
them went out of business. In | tending to reduce retail buying.|ough consideration be given the | should be based solely on the abil-| jicnt be frightened by too strin- 
hen 1932 only 1,500,000 cars were built |The government would be led to/|retail automobile business and what |ity to raise revenue; any neces-|,.n¢ curtailment of credit terms 
Al and dealers declined in numbers |take such action to encourage |it represents in peacetime employ-|Sary restriction of sales should be| 54, anticipating too great a re- 
the only 7 percent. This post-war de- | people to buy war bonds to finance |ment and government tax revenue | achieved through direct limitation | q.ction in demand, he said, with 
The pression experience, because it is |the war, rather than building up |before legislating and ruling it out |0f new car production by OPM. the resultant scarcity of goods, such 
rue more recent, is more vivid in the | more consumer liabilities. of 7 ong se by the The automobile is a vital utility|,;s automobiles, creating an infla- . 
ike minds of dealers than the effects Next fall, with the general |'eS0!ution, which was adopted by and a necessity in American|tionary force “even worse than the / 
‘al- of the first World War on the | understanding that if the war members of the Delaware dealer | jife, as well as the national de-|one we are trying to avoid.” 
33 trade. eeds, there will be no 1943 |8Toup at a meeting here May 26|fense, and should not be classed as| If we exercise our wits and our | 
3 a” in will be no dis- | @t the Hotel DuPont. a non-essential luxury item. Fo Mi mr agers the present time, 
uri Real Adjustment position on the part of the public eee automobile businessmen of| As an seernaters 3 paper Lorenz declared, inflation of the 
aw, 2 , to buy in advance. elaware,” the resolution contin-| automobile taxes, as sug-| explosive, all-destructive kind need ' 
ms, Inevitable * * * ues, “stand ready to do their full] gested an excise tax on all manu-|never come and, in fact, is far 
illy HAT dealerships are due now HIS column expects to advise | Share in the defense of our country |factured articles in which auto-| from being imminent. \ 
ep- for a real adjustment, however, dealers constantly of the chang- | #"4 aid to England. But your plans| mobiles will pay their just and| Asserting that consumer credit 
ett is inevitable. The industry is €X-| ing conditions, and even the best|°f automobile taxation, finance re-|proportionate share of whatever|lending agencies must set up con- 
er, periencing more sales this last six steps to be taken in this trade to|Striction, and production curtail-|tax burden is necessary. trols in installment sales financing 
"eS, months, and it is continuing right protect dealer interest, even though ment will bankrupt thousands of| The entire membership of NADA|and personal loans, Lorenz urged 
aul now, than in any other similar pe-];here should be “no new cars|2Utomobile businessmen nationally. adoption of higher down payments; 
i. _ = — agro ie whatsoever.” ae ruling and legislating us See acne’ aan a ce oe 
ilment or not, this industry 1s s a out o usiness what have you to , . : : 
for doomed to lose ground as far as It — - eee Se recommend that will enable us to and control the amounts granted 
on new-car registrations are con-| Many *or me lek inne : for personal or cash loans by re- 
Z - »nce of “no new cars east keep our doors open until 7 
rm cerned. St mena - 18 months, and |the emergency is over?” stricting the terms of repayment. 
a. god * = peceed. = survived. ; T. Coleman Johnson was named eine <i. sie ok 
o Wicks eur Gubes Ee Ge ‘44 to head an executive board which Botterill Is Retiring 
ine giving ‘away on the theory of |Four Times pil gi nig soon Me Mg Sue As Denver Distributor 
WS. volume selling, have been due to | (poqter the summer months. DENVER.— Tom Botterill, pio- 











a train of circumstances un- 
paralleled in history. 


1 * * 
Rumors Bring 


Heavy Sales 
‘HE first of the year, rumors got 
out to the public that there 

were to be no 1942 models; that the 

excise tax was to be increased. 

This stimulated sales way out of 














T must be remembered that dur- 

ing the first World War the 
dealer mortality wasn’t so great as 
during some depression years that 
followed. 

It must be remembered, too, 
that now the money spent by the 
31,000,000 automobile owners in 
maintenance of their cars is four 
times greater than that spent in 
the purchase of new cars. 
























































































































































Other mem- 
bers of the executive board include 
Hugh F. Gallagher, association 
president; Hugh Richter and Isa- 
dore Keil. 

Gallagher reported to the meet- 
ing, which was the association's 
last gathering until September, that 
Delaware's new permanent regis- 
tration law should prove beneficial 
to dealers as well as the motoring 
public. 


neer automobile dealer of this city, 
has announced that he will retire 
from business June 1 and will close 
his Hudson distributing agency. 
Botterill has been in the automobile 
business here since 1903. 

As yet no announcement of who 
will be appointed Hudson distribu- 
tor in Denver has been made. 

+ * * 


Dealer Retires 





proportion to the actual market. <a es j ia Bc . a CHARLOTTE, N. C.—(UTPS).—After 
Then, after it was announced that i ra man Stout of the Credit 25 years, Fred Anderson, president of 
1942 models would be made, it was May Rebuild anc : discount. ( orp, and Richard the Anderson Motor Co., has retired 
‘ “that substitute material 5 A. Schaaf of Schaaf Spring Service, frum active business. Prior to estab- 
announced that su 9S ao é oo Old Cars were inducted as new members of lishing the Anderson Motor Co., two 
would be used. This led many i; TT must be remembered that if no| the group. JAMES LEHWAN, Lincoln - Mercury | J,908 abo. he was for S pene 2 
consumers, who felt they wou attains 1 dealer in Stoughton, Mass., who was|¢ Yoars de y , Motor 
protect their interests by buying new cars are available, people - the first Ford dealer in New England | °?- sere. His Studebaker franchise has 

Ys now, and this procedure was fol-| will have their old cars rebuilt, Mod T I and one of the frat in the United been taken over by the Gathring Motor 

Pie - 7 a sth ile -alers, more l > rrecks - > States 904), photographe a yo 

ne lowed through —__ by a er ae the trade tae re Seer + Aaaed Ford Retuads in Goarhers. see Se 

\ an actories i oreing a pos- < < ce : ar SOUR ‘ALENE, Ida. — Modern] was participating in one o 1e larges ] 

. = — oo are better equipped to accomplish. |loz¢ing trucks will’ shortly take the|driveouts ever made to the New Eng- Kalton, Thomas Named 

on , seen > er this crop of In the final analysis, the {place of some 35 miles of railroad for|land district, a 100-car. caravan 0! MILWAUKEE.—Chain Belt Co. here 

is We didn’t get over this croj t f the curtailment of the Ohio Match Co., in bringing out] Lineoln-Zephyrs arranged by J.  F.| announces the appointment of D. A. 

th rumors until we heard that the amount 0 ng : h upwards of 1,000,000 feet of logs from] Keating, Lincoln and Mercury divi-| Kalton and A. W. Thomas as assistants 

ts industry had decided on a 20 per- new cars won't depend so muc the steep mountains above the Coeur|sion manager of the Somerville branch |to the sales manager of the Construc- 

ar gael Mgs (Continued on Page 19, Col. 5) D'Alene River. of Ford Motor Co. tion equipment division. 


cent cut. This again stimulated 
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AUTOMOTIVE OUR PLEDGE 
D Sy, _ One sacred pledge we make our friends here and 
AVIL aha, now. This publication, God willing and so long as 
E (Bee it is in our charge, will never champion the cause 
ACA of any individual or any corporation which is not 
L for the best interests of the autemotive ‘ndiustry 2s 
E a@ whole. Nor will ita columns be used to spread 
2 { gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is ed to serve, 


pledg 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1983). 


DETROIT, JUNE 2, 1941 


The Thin Dime 

loon a labor apparently has taken a leaf out of the 
book of the panhandler — his plea, “Can’t you slip me 
a thin dime, buddy?” only in the case of the unions it isn’t 
a request, it’s a demand. This the automobile industry has 
found out in recent months (General Motors and Hudson 
particularly), this cry for 10 cents an hour more pay. This 
in in the ribs of industry already has produced results. 
Still union labor is not satisfied, and we now find a desire 
on the part of CIO-UAW to treat a signed agreement as a 
scrap of paper, just as Kaiser William did with treaties in 
the other war. In this particular case the Chrysler Corp. is 
the proposed victim. It has CIO-UAW’s signature on an 
agreement that froze wages until Nov. 30, 1941. Yet the 
double-jointed union has disregarded that formal pact and 
right now is demanding an increase of 10 cents an hour, 
regardless of the contract. This step evidently has been 
taken to get the thin dime while the going is good —a fine 

demonstration of the ‘“gimmes.” 


Since the CIO-UAW ultimatum, though, President Roose- 
velt has delivered his “fireside chat,” which may have a re- 
straining influence on greedy unions. It will be remembered 
that when he touched on industry and labor he warned that 
the national mediation machinery “must be used promptly 
—and without stoppage of work” and added that “this 
government is determined to use all its power to express 
the will of its people and to prevent interference with the 
> gerne of materials essential to our nation’s security.” 

e assured labor that its recent social gains would not be 
sacrificed, but we could hear a menacing growl aimed at 
both industry and labor, that both should avoid throwing 
the mythical monkey-wrench into the nation’s gearbox. 














War-Time Taxation 


O far Washington only has talked about increased taxa- 
tion of automobiles and motor trucks. No definite action 
has been taken as yet. But with this “sword of Damocles” 
hanging over their heads, automobile dealers and their cus- 
tomers have been fearing the worst, especially as Price 
Fixer Leon Henderson has been mentioning a possible 25 
percent excise tax. It is doubted that it will go that high in 
the final analysis. It is thought it may be raised from the 
present 314 percent to possibly 7 or 8 — at least at the start. 
As to what will happen to the business of automobile re- 
tailing after the boost comes is the anticipatory headache, 
it being feared that high taxes will stop our people buying 
new automobiles. 


Canada, however, furnishes us an answer to that in the 
statement made by the dominion’s minister of finance, who 
complains that, despite the high taxes already imposed, his 
people keep on buying cars; in fact, in the first quarter of 
the current year there has been a remarkable increase 
despite Canada’s 25 percent tax. Which does not set very 
well with the minister of finance who is striving to restrict 
the sale of cars. He now faces the alternative of increas- 
ing the imposts or of rationing supplies. 
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Boston, May 29, via Postal press wire— 
WHAT ABOUT Gathered here in 
ADVERTISING the shadow of 
NOW? BunkerHill, where 
once the embat- 
tled Yankees fought the Red Coats 
for their liberty, the Advertising 
Federation of America is holding 
its 37th annual convention. No end 
of problems face these men and 
women who have been the advance 
troops, opening the way for the 
products of mass production. Today 
they are striving to fit their skill 
and experience into the present day 
pattern of the mass building of 
defense materials. Trying to re- 
member what happened in_ the 
early stages of the last war. Where 
does the sales and advertising man 
fit into this program and how can 
he do his bit? 
s * * 

From Paul Garrett, vice - presi- 
dent and director of public rela- 
tions, General Motors, and for the 
past year chairman of the board 
of the AFA, comes the keynote— 
“What specifically can the adver- 
tiser do? All sorts of questions 
come up. Is advertising needless 
effort in case the demand for goods 
exceeds the supply? Is advertising 
at a time like the present patriotic? 
Should consumer demand at a time 
like this be stimulated? Should 
advertising be cut in the interests 
of economy? 

“Look back not many years ago 
to a time when we had no radios, 
no electric household appliances, 
no automobiles, no moving pictures, 
no plastics, no wireless communica- 
tion, no telephones, no electric re- 
frigerators, no air conditioning, no 
rayon, no incandescent lamps, no 
canned foods, no bathtubs, no air 
travel and no streamliners. We cite 
these things commonly as products 
of mass production. And so they 
are. But who would say they have 
come to be necessities of American 
life solely because we learned earl- 
ier than the rest of the world the 
art of mass production? Of what 
value would mass production be 
without mass consumption? How 
could we stimulate mass consump- 
tion without mass merchandising? 
And how could we have mass mer- 
chandising without mass advertis- 
ing?” 

* * * 

Arthur H. Motley, top ranking 
executive of Crowell-Colliers, told 
the magazine men yesterday noon 
that the regiments of sales and 
advertising men must be kept in- 
tact to meet the challenge which 
will surely come the day war is 
over and that, although no man 
can even guess when that day will 
come, it is inevitable that it will 
bring colossal problems for indus- 
try. Even though the manufacturer 
is limited in the consumer goods 
he can manufacture, still he would 
be foolish to lose the goodwill of 
his trade name, of the years in- 
vested in training salesmen or the 
millions invested in advertising his 
products. Motley called upon the 
men and women in his profession 
to re-appraise their value to soci- 
ety. Their place in the present 
struggle between the forces of 
sound economics and the regi- 
mented supply and demand which 
comes with the loss of individual 
liberty in buying and selling. 

*- * * 


Everyone is asking whether au- 
tomotive advertising will shrink 
with the all-out for defense pro- 
gram. In my opinion it will not to 
any greater extent than does the 
production of cars and _ trucks. 
Why? Because the automobile busi- 
ness has been founded as securely 
on sound advertising as it has on 
mass production, which gave ever- 
increasing values at lowered costs 
to the purchaser. 

“To curtail advertising now would 
be like allowing your tools to be- 
come dull and rusty,” William 
Hart, director of advertising of the 
Dupont interests in Wilmington, 
told me. “You cannot cover up your 
machinery of sales and advertising 
with grease which can be removed 
overnight and start moving goods 
the next morning.” 

Without maintaining our sales 
tools how can we expect to pick 
up the slack when the war is over? 
In the meantime it is the profits 
from even the limited supply of 
consumers goods which must help 
finance our tremendous defense 
outlays.—G.M.S. 
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It?s Worth Trying 


In This Corner 








The views exp 
be observed upon request. 


Nebraska 


Business is exceedingly good— 
too good, for it is an unhealthy 
business, predicated on the expec- 
tation of higher prices. Used car 
buyers are not yet alarmed over 
the possibility of a rising market. 
The recent tendency is toward ac- 
cumulating used car stocks.—A. H. 
Jones, A. H. Jones Co., Hastings, 
Neb. 


Arizona 


New car stocks are down and 
low on some makes. Used car 
stocks are normal or lower with 
sales of both new and used cars 
reported good. Some late model 
used cars reported at a premium; 
little demand for junkers.—Henri 
Behoteguy, manager, Arizona Au- 
tomobile Dealers Assn., Phoenix. 


Montana 


New car sales throughout the 
state are especially good. Stocks 
as a whole of new cars are limited. 
Used car stocks are above normal 
and believe this situation will clar- 
ify itself within the next 60 days. 
All in all, the automobile business 
is very good—H. O. Bell, H. O. 
Bell Co., Missoula, Mont. 


St. Louis 


Sales in St. Louis and surround- 
ing area are considerably ahead of 
last year, both in new and used 
cars, with the exception of one or 
two lines. Deliveries are limited to 
some extent by availability of 
models, colors, etc. 

New car stock in most lines are 
fairly high, but are showing some 
reductions from last month. Most 
dealers are reporting a good de- 
mand for better grade used cars. 
There is quite a little wholesale 
activity in used cars, since used 
car dealers stocks are low. There 
is every indication that the spring 
business will be far ahead of the 
past several years. 

Trading practices have shown no 
great improvement, but there are 
signs that dealers are beginning to 
think in terms of profit per deal 
as well as volume alone. This 
tendency towards more conserva- 
tive trading is receiving factory 
support in a few outstanding cases. 
In other cases, there is still fac- 
tory pressure for volume, regard- 
less of profit. It is evident that 
there is ample business for all 
lines at generous profits for the 


‘Unhealthy Business ... .’ 


ressed in this column are those of our reade 
Anonymous contributions will not aT 





be accepted but confidence wili 


dealer, if the dealers would only 
recognize the situation and take 
advantage of it.—St. Louis. 


100 Percenter 


Like every good _ red - blooded 
American, I am 100 percent for 
America’s all-out defense program. 
But, like every free American, I 
am 100 percent against unfair or 
unjust treatment for any par- 
ticular section of our people. 

That is why I have already 
written the Congressmen who rep- 
resent our state, at Washington, 
urging them to vote against the 
proposed discriminatory tax of 25 
percent on cars. I feel that, while 
we dealers are perfectly willing to 
contribute our share to the nation’s 
rearmament, there is no just reason 
for picking on the automobile in- 
dustry to carry the whole load at 
the expense of the economic well- 
being of thousands of dealers and 
their employes. 

I’m sure other dealers feel the 
same way I do and will so inform 
their representatives. — D. J. S., 


Peru, Ind. 


Years Age 


(... from Automotive News files) 





Fifteen Years Ago 

After one year of operations, the Ajax 
Motors Co., Kenosha, Wis., a Nash 
subsidiary, is absorbed by the parent 
company and the car’s name change 
to Nash Light Six . . . Frank Lock- 
hart, in a Miller, wins the Indianapolis 
500-mile race at 94.63 miles per hour, 
with Harry Hartz second... Chrysler 
Sales Corp. establishes new service and 
assembly plant at Antwerp, Belgium, 
with Stephen D. Briggs, formerly rep- 
resenting Chrysler at Paris, as man- 
aging director. 

. s +. 
_. Ten Years Ago 

Hupmobile starts manufacturing op- 
erations in its new Canadian plant in 
Windsor . .. J. W. Loranger succeeds 
R. E. Chamberlain as Packard’s gen- 
eral sales manager . . . New General 
Motors car introduced, a six-cylinder 
Opel made in Russelshein, Germany. 


Five Years Ago 
Ford balance sheet shows indicated 
profit of $3,565,617 against an estimated 
profit of $6,860,462 in 1934 . . . Three- 
millionth Ford V-8 comes off the line 
. + + Average wage of $32 a week 
for automobile workers reported in 
April. 
a * a 
One Year Ago 
_.War orders won't stop ‘41 models, 
it is announced, for dies and retooling 
are almost completed for changeovers 
: + . Ford's surplus account increased 
in 1939 by $12,418,231, making tota 
surplus $601,239,506 . . . Oldsmobile 
— Ryan-Bohn factory to its Lansing 


Tey 
OWIER 


Free Press 
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Meet 


As important to Chevrolet’s continued 
leadership as the quality of its products 
is the quality of its dealer organization 
—for public confidence, the basis of 
Chevrolet’s enduring business success, 
depends largely on the public’s judg- 
ment of the dealers with whom it comes 
in contact. 

The typical Chevrolet dealer inspires 
confidence. His character, his record 


and his personality vouch for him. This 
typical Chevrolet dealer is, first and fore- 
most, a good citizen .. . a good Ameri- 
can. Whether in small town or large 
city, you will find him actively inter- 
ested in furthering the progress of his 
community . . . accepting his share of 
its responsibilities, contributing to its 
enterprises. Further, he is known as a 
good neighbor, a good friend . . . gener- 
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the Typical 
CHEVROLET DEALER 


ally, in fact, a leader in social, cultural 
and charitable activities. 

The typical Chevrolet dealer is, of 
course, a g00d business man—because 
he combines the essential characteris- 
tics of honesty, sincerity, energy, sta- 
bility and competence. 

In short, the typical Chevrolet dealer 
is the kind of man that you like to deal 
with and are glad to number among 
your associates and friends. 


CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICHIGAN 


WHEN YOU HAVE THE CHEVROLET 


— 


ey __ 
TA Soe FRANCHISE YOU HAVE FRIENDS 
ay pe 
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U.S. Bill Gives ICC Power to Remove Trade | Barr 





Commission Could Prescribe 
Rules Superseding State’s 


Special to Automotive News 
WASHINGTON, — Under terms 
of a bill just introduced in the 
House, the Interstate Commerce 
Commission would be authorized 
to remove barriers to interstate 
trade on the highways by pre- 
scribing motor truck size and 
weight regulations to supersede 
existing state laws found to be 
unreasonable. 

The bill, HR 4,785, was intro- 
duced by Rep. Warren G. Magnu- 


Flat License Fee 
Killed in Wis. 


MADISON, Wis.—The state as- 
sembly has killed the Fehlhaber 
bill, which would have established 
a flat fee of $5 a year for auto- 
mobiles weighing 3,400 pounds and 
less and a flat fee of $10 a year 
for cars weighing more than 3,400 
pounds. 

The committee on taxation lis- 
tened to objections to bill No. 866A, 
which seeks to levy a 1 percent tax 
on proceeds of national defense 
orders handled by state manufac- 
turers. 

Appearing against the measure 
were J. F. Horn, comptroller of 
the Heil Co.; H. J. Mellum, secre- 
tary of the Nash-Kelvinator Corp., 
and J. S. Hendrickson, representing 
the A, O. Smith Corp. 

Opponents of the measure said 
its passage would make it more 
difficult to obtain defense orders 
for Wisconsin industries. It is esti- 
mated the bill would raise $3,000,000 
annually for old age pensions. 


New Distributor 


SOUTH BEND. — C. S. Fletcher, 
Studebaker sales manager, announces 
the appointment of Flippen Auto Co. 
- Studebaker distributor in Dallas, 

ex. 


son (D., Wash.). It would author- 
ize filing of complaints against any 
state law, regulation or practice 
involving the size and weight of 
motor vehicles, after which an ICC 
investigation would be undertaken 
to determine whether the state law 
burdened interstate commerce “by 
diminishing the flow, increasing 
the cost, or otherwise creating 
trade barriers.” 

Any commission order issued as 
a result of such an investigation 
would supersede the state law. 


The bill, referred to the House 
interstate commerce committee, 
would be substituted for the pres- 
ent section 226 of the Motor Car- 
rier Act, which instructs the com- 
mission to investigate and report 
to Congress on the need for fed- 
eral regulation of motor vehicle 
sizes and weights. The section was 
amended by the Transportation 
Act of 1940 so as to direct the 
commission to expedite its size 
and weight investigation and Te- 
port to Congress “at the earliest 
practicable date.” 


Utah Chain Store Tax 
Must Get Okay of Voters 


SALT LAKE CITY. — Utah’s 
drastic chain store tax, passed 
early this year and later signed 
by Gov. Herbert B. Maw, cannot 
become effective until it has been 
approved by the public at a gen- 
eral election as the result of the 
certification of referendum peti- 
tions presented to Secretary of 
State E,. E. Monson. 

As there is no general election 
scheduled until November, 1942, the 
chain store tax will be inoperative 
until that time. Then, if a majority 
of the voters cast their ballots 
against the tax, the law is auto- 
matically killed. 





* Proved by the further fact that one out of every two 
new car buyers in New York reads The New York 


Times ... 
first automotive medium 
motive market. 





one reason The New York Times is the 


in the world's first auto- 





SO EXACTING is the work of engineers at the General Motors proving 


ground that cars, 


which have finished the scheduled —e 
completely disassembled for minute inspection. All parts are lai 


runs, are 
id out on 


long tables as shown in the photograph. The parts of 15 different 1941 motor 
cars are thus examined after completion of identical 25,000-mile test runs. In 
the foreground are, left to right, Ernest E. Wilson, director of the proving 


ground; P. 


Collins, Chevrolet experimental engineer, and J. G. 


Wood, 


assistant chief engineer of Chevrolet, are shown inspecting some of the parts. 
Six weeks required just to take down cars and to clean and arrange the 
parts for comparison. All cars will be reassembled and tested further. 


Proposed Gasoline Tax Boost 


Under Fire of NATA Group 


DETROIT.—At the semi-annual 
business meeting of National Auto- 
mobile Transporters Assn. held 
here, the membership went on 
record as firmly opposed to the 
pending one-cent increase in the 
present federal gasoline tax. 

Legislative report of the group 
summarized 13 bills introduced in 
various state legislatures prohibit- 
ing doubledeck transport trucks. 
One of these measures, the report 
stated, passed the Iowa assembly 
but was vetoed by the governor. 

Ted V. Rodgers, president of 
American Trucking Assns., spoke 
on the public relations work of the 
ATA; John V. Lawrence, general 
manager of ATA talked on the 
annual rodeo to be held in New 


Periodic Exam 
Is Also Urged 
For N. J. Drivers 


TRENTON, N. J.—Periodic re- 
examination of drivers under a 
sound program to determine the 
continued qualifications needed to 
operate a motor vehicle safely was 
urged here last week by State Mo- 
tor Vehicle Commissioner Arthur 
W. Magee in his annual report, 
which estimated that New Jersey 
traffic accidents last year were re- 
sponsible for an economic loss of 
$25,000,000, an average of $6 to 
every man, woman and child in 
the state. 

The report also revealed that the 
number of persons licensed to 
drive, vehicles registered and de- 
partment revenue broke all exist- 
ing department records. Revenue 
reached the total of $22,898,439.37; 
there were 1,363,036 drivers licensed 
and 1,117,320 motor vehicle reg- 
istrations issued. 

The one bright spot in the year’s 
accident picture, which saw an in- 
crease in total accidents, fatalities 
and personal injuries, was an im- 
provement in the pedestrian acci- 
dent phase. As the result of 
“channelized activity,” the report 
said, pedestrian fatalities decreased 
3 percent below the previous year 
and pedestrian injuries dropped 2 
percent. 

On the subject of driver re- 
examination, the report stated that 
revived agitation appears “to have 
reached a point that will give 
ready acceptance to any sound 
program having for its object de- 
termining the continued qualifica- 
tions necessary to safely operate a 
motor vehicle.” 

Pointing out that it is taking 
“too much for granted to assume 
that because a person was found 
to be a fit driver on a certain 
occasion when he was examined, 
he necessarily remains equally fit 
for the rest of his life,” Magee 
stated that just as periodic exami- 
nation has disclosed apparently fit 
motor vehicles to have faults, so 
periodic examination of drivers 
will disclose them to have dan- 
gerous faults. 









York city next October, in which 
the association agreed to par- 
ticipate; Harry C. Ames, special 
counsel for the transporters, sum- 
marized the progress made in the 
rate cases handled for the group. 

Walter F. Carey, president of 
Motor Car Transport Co., Pontiac, 
presided at the business section, 
and urged the membership to 
sanction such actions as may be 
found practicable to insure a more 
equitable allocation of defense ma- 
terials by government departments. 


Mich. Truckers 
Back Great Lakes 


Seaway Project 


DETROIT.—Recognizing that an 
expanded form of transportation 
benefits all existing transportation 
systems through the generation of 
additional business, the Michigan 
Trucking Assn. last week an- 
nounced the passing of resolutions 
favoring the proposed Great Lakes- 
St. Lawrence Seaway project. 

In a letter accompanying the 
resolutions, addressed to Michigan 
senators and representatives in 
Congress, Don B. Smith, manager 
of the MTA, stated that: “We 
firmly believe that the completion 
of the Great Lakes-St. Lawrence 
Seaway will be beneficial to indus- 
try, agriculture and every commer- 
cial activity in the Great Lakes 
basin. We do not believe the sea- 
way will be detrimental to either 
the railroads or the motor carrier 
industry. On the contrary, we be- 
lieve that the completion of this 
project will be a great boon to 
the motor carrier industry as well 
as the railroads. 

“Therefore, we urge that you lend 
every support to the legislation 
now pending in Congress which 
will enable our government to place 
such cities as Detroit, Chicago, 
Milwaukee, Duluth and many oth- 
ers on direct ocean route to the 
seaports in distant lands.” 





Wis. Drivers’ License 


Bill Wins Backing 
MADISON, Wis. The state 
senate has passed by a 23 to 6 
vote bill No. 457A, a new drivers’ 
license bill which provides more 
stringent regulation of Wisconsin 
motorists, and has sent the meas- 
ure back to the assembly for con- 
currence in a senate amendment. 
Under the bill, all motorists would 
have to obtain new drivers’ licenses 
by Nov. 1 and renew them every 
four years. The first license would 
cost $1, the renewals 25 cents. 
Motorists now holding licenses 
would not have to prove their 
ability to get new permits, but 
examinations would be compulsory 
for new applicants. 





New Headquarters 
FORT WORTH, Tex.—Headquarters 


of the Truck Trailer Manufacturers 
Assn. have been moved here from 
Chicago, according to M. J. Neeley, 


president of the trailer group. 


1ers 


Convention Plans 
To Be Discussed 
By MEWA Board 


CHICAGO.—Directors of the Mo. 
tor and Equipment Wholesaler; 
Assn. will meet here June 16-17 
at the Stevens hotel. The MEW, 
announcement to that effect states 
that the sessions will be devoted 
to reviewing activities during the 
first half of this year, discussing 
plans for the final half, and outlin. 
ing arrangements for the annual 
convention to be held in Atlantic 
City just prior to the Automotive 
Service Industries show in Februv- 


ary. 

An MEWA bulletin to jobber 
salesmen, released by B. W. Ruark, 
general manager, states that main. 
tenance equipment will help solve 
the problems of many car dealers 
during the period when factories 
cut new car production and deal- 
ers are forced to offset sales drops. 

“Car dealers will have to look 
to other goods and services to 
make up that loss,” the bulletin 
states. “The used car market will 
afford improved profit possibilities 
for the dealer when he can get 
used cars to sell, but consumers 
under the conditions that will prob- 
ably prevail will continue to drive 
their old cars, so a shortage of 
used cars is also probable. 

“Tt will therefore not be wise 
for the car dealer to depend upon 
used car sales to make up for the 
loss of sales of new cars. But he 
does have ‘an out.’ He can and 
should expand his service opera- 
tions; in other words, ‘sell’ service 
in the repair and maintenance of 
motor vehicles. 

“The automotive jobber salesman 
ean do his car dealer customer a 
real service by emphasizing the 
greater importance of the service 
department and showing how up- 
to-date equipment will offset lost 
manpower and help to increase 
service sales.” 


Anti-Communists 
Retain Control Of 
Mich. CIO Council 


JACKSON, Mich. — State CIO 
council, at its annual convention 
here, retained in power the anti- 
communist group by a close mar- 
gin. Control of the council was 
granted to the right-wing faction 


—_—_— 


as eight of the 15 executive board ° 


posts were captured. 

The convention had gone on 
record by a 3-to-1 vote as opposed 
to election or appointment of Com- 
munists, Nazis or Fascists to CIO 
offices. 

Left-wing group, which was 
understood to have the support of 
Communist sympathizers as well 
as other groups, showed surprising 
strength by capturing seven of the 
executive posts—needing only one 
more seat to gain control of the 
council. 

August Sholle, right-winger, was 
reelected president for a one-year 
term; Ben Probe was elected secre- 
tary-treasurer of the council. 


Enforcement of N.H. Law 


Is Illegal, Truckers Told 

BOSTON.—Motor Truck Club of 
Massachusetts has _ notified its 
members, that if they are threat- 
ened with prosecution in New 
Hampshire for not keeping records 
of hours and service, and to have 
such records both on the trucks 
and in the home office, to consult 
counsel as they cannot be con- 
victed. The New Hampshire public 
service commission had such a 
requirement in its laws governing 
common and contract goarriers. 

In a case recently decided be- 
tween the public service commis- 
sion and H. P. Welsh Co. it was 
held as to carriers engaged in 
interstate commerce that the state 
statutes fixing hours of labor and 
the commission’s regulations were 
superseded by the hours of service 
regulations by the Interstate Com- 
merce Commission made March 1, 
1939. Since most operations of com- 
mon and contract carriers involve 
interstate shipments the statutes 
prescribing hours of service and 
the regulations are now practicall) 
inoperative in states. 
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GAINING NEW OWNERS AT 
FASTEST RATE IN HISTORY! 








CHRYSLER ana 





FA 








Find out whether or not a fran- 
chise is available in your locality. 
Address Chrysler Corporation, 
Chrysler Sales Division, 12200 
East Jefferson Avenue, Detroit 
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15 Automotive Bills Survive as Neb. Session Ends 
Small Loan, Unfair Sales Acts 








Seven Automotive Bills Passed 


As Okla. Legislature Adjourns 


Special to Automotive News 

OKLAHOMA CITY.—Seven of 
the 345 laws passed by the state 
legislature, which adjourned last 
week, pertained to the automobile 
business or use of automobiles in 
the state. These were: 


House Bill 4—Levying excise tax 
on each transfer of ownership of 
motor vehicles and apportioning 
revenue to the general fund. 

HB 524—Increasing gasoline tax 
from 4 to 5% cents, with 1 cent 
of additional revenue allocated to 
general fund and the other half 
cent allocated to counties for roads. 

HB 528—Increasing license fees 
for automobiles, trucks and buses; 
allocating money from automobile 
and farm truck licenses to school 
districts and allocating truck and 


bus revenue to counties and cities 
for roads. 

HB 575—Re-enacting law provid- 
ing fees for certificates of title on 
motor vehicles. 


HB 591—Increasing special fuel 
tax from 4 to 5% cents in con- 
formity with similar increase in 
gasoline tax. 

HB 26—Authorizing non-resident 
army officers to operate automo- 
biles in state without obtaining 
Oklahoma tags. 

HB 413—Amending HB 402 to 
provide that highway department 
may trade automobiles for trucks 
instead of selling them. 





Chris Sinsabaugh’s sparkling 
“Sparks’’ column is_ rea y the 
‘“‘wide-awake”’ in industry. 


AVIATION’S 
EXPERIENCE WITH 


PLEXIGLAS 


BACKS THE USE OF 


CRYSTALITE 


RYSTAL-CLARITY, permanence 

transparency, 
and light weight have made ; 
America’s standard aviation ate. 
ing the last 5 years, flat and formed PLEXt- 
cuas sheets have 
nose sections, gun turrets, 
other transparent parts on every type of 


plane. 
CRYSTALITE, 


for compression and injection molding, 
offers automotive designers similar advan- 
tages in edge-lighted dials, in 
ornaments and in decorative trim. 
erystal-clarity, perfect “light-piping’, per- 
peamneine. strength, and beauty, 
Crystauire acrylic moldings. 


DETROIT REPRESENTATIVE: 
W. E. Biggers 
619 Fisher Building 
Madison 1500 


Puexicias and Crystacite are the trac 


its companion acrylic used 


ON CARS 


of 
high impact strength 
PLEXIGLAS 
Dur- 


been used for windows, 
“blisters” and 


radiator 
For 


specify 


BUICK HORN BUTTON 


Je-marks, Reg. U.S. Pat O., for the acrylic resin thermop 


Five States Are Covered 
By Car Without License 


HOPKINSVILLE, Ky. — Pau- 
line Weaver, who told police she 
was from Cordele, Ga., was ar- 
rested because there was no 
license plates on her automobile. 


She said she had driven the 
car through five states without 
being stopped after a dealer in 
her home town had told her she 
didn’t need the plates going 
from state to state. 

“I want to compliment the 
police force here for telling me 
about the license. It shows they 
are on their toes,” she added. 
The police judge fined her $12.50. 





Dill Named 


CLEVELAND.—Lincoln Electric Co. 
here announces the election of M. 
Dill as a director. Dill was also elected 
general counsel at the last meeting of , 
the board of directors. 


roo 


AR ce 


WASHINGTON SQUARE, 


PHILADELPHIA, PA. 


Are Most Important Passed 


Special to Automotive News 

LINCOLN, Neb. — The Nebraska 
unicameral legislature, after 19 
weeks of labor in which it passed 
202 bills, six of which were vetoed, 
has finally adjourned. Of the 196 
bills which survived, 15 have bear- 
ing upon the automotive industry. 
Of these, perhaps the most impor- 
tant is LB 282, the new small 
loan act, which transfers regula- 
tion from the secretary of state 
to the banking department. 

This measure allows 9 percent 
interest rates on small loans, plus 
an annual 10 percent brokerage 
charge, instead of twice annually, 
as under the old law. The new 


R.| maximum interest rates figure 27% 


percent annually on unpaid prin- 
cipal balances, as compared to the 








LINCOLN DIAL 


lastics manufactured by the Rohm & Haas Company 


Manufacturers of Leather and Textile Specialties and Finishes... Enzymes. . Crystal-Clear Acrylic Plastics . . Synthetic insecticides . . Fungicides. . and other Industrial | A 





44 percent plus allowed under the 
old law. 

It also allows the entrance of 
banks, trust companies, building 
and loan associations and coopera. 
tive credit associations into the 
small loan field under licenses, 
which the banking department may 
issue for $100, with a renewal an. 
nual fee of $50. Lenders must give 
the borrowers notes clearly show. 
ing interest rates being charged 
and total amount to be repaid on 
any loan, in dollars and cents. A 
$2,000 bond is required of all 
lenders. 

LB 12 consolidates the state high. 
way patrol and the state sheriff's 
department under state superin- 
tendent of law enforcement and 
public safety. 

LB 24 amends law _ requiring 
state highway department to fol- 
low state courts in cancellation of 
automobile drivers’ licenses, upon 
conviction in court. 

LB 46 is the “unfair sales act,” 
which declares it to be against 
public policy for a merchant to 
sell any merchandise below cost, 
but provides for a 6 percent mark- 
up for profit. 

LB 60 provides that conditional 
sales contracts shall not be valid 
as against subsequent purchasers, 
judgment creditors, or mortgagees 
of the vendee unless the contract, 
or a copy of it, is filed with the 
county clerk. 

LB 70 re-enacts the 5-cent gaso- 
line tax; 1 cent goes for relief, 
4 cents to county and state high- 
way departments. 

LB 109 permits school buses to 
earry children to school activities 
without obtaining special commer- 
cial licenses; it also provides a 
special $1 annual registration fee 
for commercial truck trailers, so 
they may be enumerated by the 
state motor vehicle division. 

LB 134 requires claims for bus 
transportation of school children 
to be filed monthly and prohibits 
actions for recovery on such claims 
over a year old. 

LB 192 reduces the mileage al- 
lowances for state employes using 
own cars from 5 to 4 cents a mile. 

LB 196 amends the law regulat- 
ing the height, width, weight, and 
length of trucks on the highways, 
making the owners or operators, 
not the vehicle, liable to the penal- 
ties of the law. 

LB 198 requires parked trucks 
on the highway to display warning 
signal flags or flares from one- 
half hour before sunset to one-half 
hour after sunrise. 

LB 233 fixes a $5 to $100 fine or 
a 30-day sentence for mortgagor 
who refuses to exhibit mortgaged 
property at reasonable hours for 


inspection. 
LB 432 earmarks all county 
clerks’ fees definitely for county 


treasury; and appropriates surplus 
in state automobile title fee de- 
partment to highway department. 


LB 470 is a new law which re- 
funds 4 cents of the present 5-cent 
gasoline tax to farmers on gaso- 
line used strictly for agricultural 
purposes, and not on the highways. 
It sets up rules and regulations for 
administration of the law, so as to 
prevent chiseling. Farmers are per- 
mitted to take out permits costing 
$1 annually. 


LB 418 transfers surplus funds— 
about $120,000—in state automobile 
license fund to the highway depart- 
ment for general highway use. 


Steel Production 
Drops 1.3 Points 
With Short Week 


NEW YORK.—Production sched- 
ule of the nation’s steel plants 
dropped last week to 98.6 percent 
of capacity, a decline of 1.3 points, 
the American Iron and Steel In- 
stitute reported last week. 

Institute officials said “there is 
evidence that some companies are 
granting a Memorial Day holiday.” 

Last week operations were 99.99 
percent of capacity, a month ago 
the figure was 94.3 percent and 
a year ago 76.9 percent. 
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‘Blow Whistle for Full Speed Ahead,’ Knudsen Says 


Modern Methods of Warfare 


Have Cut Available Time 


CHICAGO.—William S. Knudsen, 
director general of the Office of 
Production Management, speaking 
last week before a preparedness 
rally sponsored by the Illinois and 
National Assn. of Manufacturers, 
challenged American industry to 
get going full speed on the Na- 
tional Defense program. 

Knudsen said that the United 
States already is ahead of the pre- 
paredness production schedule of 
the last war, but that changed 
methods of warfare “have short- 
ened the time available for the 
jobs.” Therefore, he said, it is time 
to stop arguing about methods and 
“plow the whistle for full speed 
ahead” on the defense program. 


“We have but one thought, all 
of us, and I think that I speak for 
all the men who work with me, 
and I think that I speak for you 
too: Let’s get this job done, let’s 
get it done right, and for Heaven's 
sake let’s get it done quickly. 

“Your efforts joined with ours 
will help us win this battle on the 
industrial front—this battle for 
democracy and American freedom.” 


Earlier, the directors of the na- 
tional associations advocated cur- 
tailment of installment buying on 
grounds that it “generates addi- 
tional buying power which will bid 
up prices and thus contribute to 
the upward spiral of inflation.” 


The association presented Knud- 
sen with a 600-page book contain- 
ing the signatures of 16,000 in- 
dustrial leaders who pledged “con- 
tinuing devotion of our utmost 
energies in the production of the 
materials of defense.” 

The book, bearing the names of 
industrialists from Alfred P. Sloan 
jr, Lamont du Pont and Edsel 
Ford to many lesser known busi- 
ness leaders, pledged the signa- 
tories to seven objectives, includ- 
ing: 

The same industrial ingenuity in 
the defense program that has made 






Record Travel 
Spreads Money 


Coast to Coast 


DETROIT.—The 3,065,000 miles of 
highways in America, upon which 
virtually “one-third of a nation” 
will travel on vacation jaunts this 
summer, play a second vital role 
as the arteries of a vast dollar 
flow from coast to coast. Amer- 
ican highway tourists will spend 
between five and six billion dollars 
for vacation tours this year, ac- 
cording to estimates of travel bu- 
reau experts. 

By U. S. estimate, approximately 
half the 27,300,000 cars registered 
in the country will carry their 
owners on summer jaunts averag- 
ing 3,300 miles—a greater distance 
than from the Atlantic to the Paci- 
fic. With an average of 3.5 persons 
per car, this represents some 47,- 
775,000 Americans en route over the 
highways. 

Since virtually every fourth car 
on the road today is a Chevrolet, 
according to William E. Holler, 
Chevrolet general sales manager, 
“by the law of averages, Chevrolet 
owners will spend more than @ 
billion dollars on summer vaca- 
tions.” 


.. While some areas are distinctly 
tourist country,’ they are not the 
only regions to profit from tourist 
travel,” Holler said. “And, peculi- 
arly enough, recreation is far from 
the largest single item of expendi- 
ture on the tourist’s budget. Actu- 
ally, travelers spend 25 percent of 
their vacation allowance in retail 
stores. A total of 21 percent is 
spent in hotel dining rooms, restau- 
rants, and roadside dining places. 
Twenty percent goes to hotels, 
tourist camps, tourist homes and 
for other accommodations. Another 
20 percent is required for gasoline, 
oil, repairs and garaging of the 
car. Only 8 percent is spent on 
recreation, with a final 6 percent 
allotted to refreshments, soft 
drinks, hot dogs, and what have 
you,” 


America superior in mass produc- 
tion of essentials and luxuries; to 
place patriotism above personal 
gain and recognize profiteering as 
a “breach of moral contract;” 
maintenance of price stability and 
fairness to labor. 

In accepting the tribute, Knud- 
sen said that he at no time had 
felt that a written pledge of co- 
operation from industrialists in 
the defense program was necessary, 
and added: 

“But this will be a_ beautiful 
thing for this gang of mine in 
Washington to look at once in a 
while when they think they are 
getting bureaucratic.” 

Leon Henderson, federal price 
administrator, declared that the 
nation could maximize production 
“without letting prices rise sharp- 
ly and without putting unnecessary 
burdens on the industries _in- 
volved.” 





TECHNICAL EXPERTS of the Aircraft division of the Hudson Motor Car 
Co. are shown above inspecting the rear fuselage section of the Martin B-26 B 
bomber, which the company will build for the United States Army Air Corps 
on educational order. 





tended the life of airplane motors 


il In i 
Oil Ingredients Extend for the Army and Navy from 250 


Life of Plane Motors 


BUFFALO. — Secret oil ingredi-| friction, wear and corrosion, it is 
ents developed by Dr. A. W. Bur-|claimed. The corporation’s Niagara 
well, technical director of Alox|Falls plant is operating 24 hours 
Corp. of Niagara Falls, have ex- a day with three shifts of men. 





Hudson to Build 
Fuselage Sections 


For U.S. Bombers 


DETROIT.—An educational con- 
tract with Hudson Motor Car Co. 
for the construction of rear fuse- 
lage sections for the Martin B-26B 
bomber has been signed by the 
United States Army Air Corps, it 
was announced last week by A. E. 
Barit, president of Hudson. 

This educational order contract 
precedes a supply contract for 
quantity production of similar fu- 
selage sections. 

The fuselage sections will be 
built by the company’s Aircraft 
division and will be shipped to 
Omaha for final assembly in a new 
plant now being constructed by 
the Glenn L. Martin Co. for the 


to 600 and 700 hours by reducing | government. 


“Dealers Tell Me,"" by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 


Evidence Like This Proves... 





ONE OIL IS NOT GUILTY! 


These three-unretouched photographs show the results of tests of 


three nationally sold, popular brands of motor oil. 





SLUDGE ...TRACE 


Stabilized Quaker State Motor Oil. 
After comparative test. . 
screen is almost spotlessly clean. 


SLUDGE... PLENTY 


30¢ motor oil. After comparative test 
.the oil pump —_... oil pump screen is badly clogged 
with deposit of hard granular sludge. 









SLUDGE...VERY BAD 


25¢ motor oil. After comparative test 
... screen almost completely clogged 
with both soft buttery and hard sludge. 






@ It’s oxidation that causes nearly all sludge, varnish and acids Asie 

in motor oils. And when Quaker State developed a way to get rid ie " “ 
of the unstable elements that promote oxidation in motor oils. . . : a — 3 
it took a long step forward in lubrication. The New Stabilized “40, SIA 387 


Quaker State Motor Oil is cleaner, better, safer in every way. It 
gives greater protection and greater satisfaction than ever. 

Prove for yourself, in your own car, how far science has 
progressed toward elimination of the damage and annoyance 
caused by inferior lubricants. 

You will then be happy to recommend the New Stabilized 
Quaker State Motor Oils to your friends and customers. Quaker 
State Oil Refining Corporation, Oil City, Pennsylvania. 


The New 








MOTOR OIL 


CERTIFIED 
GUARANTEED 





Retail price 
35¢ per quart 





STABILIZED QUAKER STATE MOTOR OIL 
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New Products Seen Replacing Plant Expansions Set 
Those Using Vital Materials ee a! & 
e 
& Synthetic Rubber 
Special to Automotive News | duction, Philip D. Reed, chairman AKRON.—Goodyear Tire & Rub. oa 
NEW YORK.-——-Management and/of the board of the General Elec- ber Co. has awarded a contract for bw e 
labor must submerge their dif-|tric Co. and senior consultant in ‘construction of a new synthetic ened 
ferences and non-defense industries | the priorities division of the Office |rubber plant here to Indiana Engi. airp ‘t 
must plan to curtail their use of|of Production Management, told ineering & Construction Co. = 
critical and strategic materials for|the industrialists that “the sooner Costing $1,250,000, the new plant i8"° 
at least five years and possibly | we accept the fact, for purposes of is expected to be completed this ©°?: 
longer if defense production is to|planning, that we face a long pe- autumn. Equipment to be initially Tht 
be speeded sufficiently to assure|riod of enormous production for installed will have capacity fo, _ tribul 
the survival of democracy, it was|defense, with a consequent short- producing 2,500 tons a year of ment 
asserted by speakers at the 25th/age, rationing and allocation of synthetic rubber. The building wi _ tially 
annual meeting of the National} strategic materials, the more quick- be large enough so enough equip. Defer 
Industrial Conference Board here |ly will non-defense industries ad- ment can be added to raise capacity Sto 
last week at the Waldorf-Astoria | just themselves to the new con- to 10,000 tons a year. *  signit 
hotel. ditions and undertake the great The new unit is being built under _ the ‘ 
Declaring that the prime demand | task of maintaining maximum pro- the Defense Plant Corp. program, the 
on American industry for the next|duction for civilian needs without Part of the output will be used by Ford 
five years will be for military pro-| interference with defense output. Goodyear and the balance by other tricm 
Coupled with his warning on the firms that do not have facilities for 1963, 
First Amphibian | tities Food rt a otc 
emergency, e€ec ohn L. Collyer, president o 
. Cn G the ingenuity of gg ng tech- bon en ae TO a ae re i a ae tee kemaneees orate "| F. Goodrich Co., also announced a 
nicians would bring into the mar-| mechanic for the Wright brothers, insp 0. &. heme ‘ord Rouge | plans for the immediate construc. ' 
Scout Car Gets [rer Models not, resulting | Nites althan® ene ty be reduce fr ke Tis hating Stor S| on’ near Loulwilie of ‘a arse | 
A I "1 strategic materials. Such new Ppro-| pounds, required approximately 161% pounds per horsepower, according to the | 1», nufacturing plant for the pro- infa 
rmy nspection duction, he pointed out, should | 73-year-old Taylor. Ford engineers say this 2,350-pound Pratt & Whitney double- |duction of Koroseal, the synthetic activ 
iti help raise the standard of living | row radial engine _has a ratio of 12 pounds per horsepower: ~ | thermolastic material. “airt 
beard “a ‘hem onaeu A — see & _ vee eae e The new plant, which will quad- a 
sect urchasing power being created by l d E aH. ‘uple . yany’s outp 
group of civilians who could hardly | porn ie thorchy erasing the | LVEW England ENgineers Hear |r te ‘company's ' output at of 
nee 6 ern ampiibian problem of avoiding inflation. * | rived from limestone, coke, salt and a 
ited bine hetata [meat came Stetee nae! Of U.S. Progress in Defense. Sin Siti srmim 
ere an seal capacity i 
mn on on “the ‘swift Niagara | other industrial practices. The in- ; os ing the past 18 months, Collyer a 
River. The amphibian took a spin| ventory methods in particular, he | Special to Automotive News. war expenses. Today it is a race} said. 
u the river and then returned to|declared, need overhauling so as} BOSTON.—“The American bomb-| petween aircraft designers, parts Sreadacaceeetiitin ae: “Tf 
lend like a dog coming out of|to prevent hoarding of strategic sight is today accurate enough to| makers and gasoline refiners. World | -art-Warner car 
water. materials. hit a a ae ae a Eg cl War experience stimulates it. STeW.s “ asse 
i ich i i " iti or more than 3% miles, ithe. 4 on 
tan teed toe hone ch 0 co (tad Godt, heed Gocect: (4. TF. Colwell of the Society of| tiveness of any weapon. Only after) Busy on Defense pre 
; ‘ iv i " mem- ‘ oe cr at aa | m uc 
connaissance or scout car, was| “That our political, social and ee ees "England aia at = ieee eee | CHICAGO. -- Since making its a 
Roger W. Hofheins, who con-|economic scheme of things after their May meeting here. could our Army o _— nc “+96 |first shipment exactly a year ago hot 
ceived the plan of the a the ae will resemble ee om “As a result of that successful ar Gk aaa eee ns a7 to the United States Army, Stewart- an ¢ 
and formed the Amphibian Car/1920’s nor the 1930’s seems amply unit, millions of dollars are being ; , o “| Warner Corp. has produced more — mile 
Corp. This is the first working |clear. I suspect that the war will spent by the Navy to protect bat- | Pemence ot the pecnont a ‘S| than 3,000,000 artillery fuses, a not 
model. advance by several a ve tleships,” he continued. “It is para- he ee er oe on. | _Progress report” by James S&S. piel 
The test apparently was _ suc- 20th century trend — en doxical that a manufacturer is ameiiens we have & aveat eévan- Knowlson, president and_ board St 
cessful, for one Army officer said laissez-faire and toward ioc alae called upon to make an armor plate a > ane in such camuinshied |chairman, revealed last week. func 
the car was “sensational,” while integration and industry-wide plan that will withstand a gun of given — ~ ea | Knowlson stated further that at pres 
another nodded his approval. The|ning under government super- calibre, and then gets an order to That is also true about aircraft. | present 14 percent of the corpora- the 
Quartermasters’ Committee re-|vision. q|make a projectile to pierce the No one believes today’s best de-'tion’s volume is devoted to arma- pe f 
turned to Washington to decide I anticipate and look forwar armorplate. sign manufacturing techniques Will | ment orders. He declared that it “y 
whether to have the amphibians|to a mature, oe aaa “Yet that is the essence of engi-| be Standard for many years. As the |has not been found necessary as app 
manufactured on a mass-produc- | labor organization, led by a a an neering and American manufactur- fighting in Europe continues we yet to curtail production of Stew- rt 
tion basis. understanding men _ je ie ers have been making similar |Shall learn what changes to make | art-Warner's regular lines. onc! 
The new water automobile was |gotiate all —— daar t paradoxes for years. The present|#nd our production men will de-| In addition to fuses, Knowlson the 
developed for scouting country| wages, hours an nee aie war is so mechanized that it is|Velop faster and cheaper methods) <aiq that bomber plane heaters, — Ry¢ 
with lakes and unfordable rivers. work with a = ‘ati = - necessary to keep 18 men at ma-|0f making the craft. 47..:.../bomb parts and numerous other go, 
It proved in the test here that it|in concert throug! aaa take chines for every active soldier at We thought that the Hitlerism | items for the armed forces are wif] 
can move speedily over the rough-|employers on an in ‘cake a, the front, compared to two such |0f six or seven years ago was bluff.| being puilt either on direct order aids 
est terrain and nose into a river], “We may in my ju F the ¢ a workers in the first World War. | Germans bragged about their arma-| 9» as sub-contractor. “ 
at a 45-degree angle. ticipate a om ’ t ” e “This country is spending about |™ent capacity but most of the rest | A new order for $1,417,800 worth 
It resembles the new Army re-| toward ae ae 8 percent of its income on national |°f the world thought it was all) of fuses was announced by the 51 
connaissance cars in many ways. | money and + it. ticipate large | defense. On the other hand Eng- based on gaining diplomatic vie-| war department on the day Knowl- wid 
The main difference is that the We may ny . wer icipate a land and Germany are spending tories. But Hitler sold the German son made his report. ps 
wheels are tucked up in the ent -_ ee for previously |some 60 percent of income to meet ell aod eS = | — = 
g { Ss °g an a = J» « : « « bd Ty tees . i " a 
ea . aide cue for|Planned and generally desirable able profession was that of a war-| New Fuel-Say ing Device or 
movement through the water. A| Public projects and reconstruction) Willy. tg Beoin rior. | Offered for Military Use °° 
three-bladed propellor and the four | Programs for — a oe y S Bi pod all our ee ee | DETROIT.—Herbert L. Duncan oi 
é > ‘ -gule e war, in order to Cus ural resources are being tapped to) ;. San . : ic 
dae = ee devastating effect of an almost ver- U. S. Aluminum compete with the whole oie tie toe a aie ~ alle 
The main engineering difficulties | tically declining demand for arma- O economic system which was built| vice for internal combustion en- ie’ 
were in springing and driving each ments.” _ Order by ed. yw _and applied to _armaments.|sines for military and defense . 
wheel individually. ae ae we TOLEDO.—The recent Defense | “82imst that bet have begun to | purposes only, until Jan. 1, 1943, 1, 
Each wheel is hinged to the body| Expansion Is Planned Plant Corp. loan of $2,172,000 to |Compete, successfully. I believe we | to the United States, Canada, Great 
and driven by a chain which per- By Ford of Canada Willys-Overland Motors, Inc. for oe = bn —— bonne seri- | Britain, Brazil and Mexico. vi 
mits the wheel to bob up and ONTREAL._Activitics of Ford | Tehabilitation of the buildings, ma- aaa” Cale aan national ex on-| This new device, it is claimed. 4), 
down over rough ground. While the M f "C: Sa se © ahtnhe chinery and equipment of its forge “Menaune wan today ie Piieieea akt makes it possible to develop more Sos 
retractable propellor is moving, the Motor Co. of ana - peo shop is expected to enable the| whose mod wane a Se t on | power from an engine with less = 
wheels also can be moving for further expenditures for a company to become a major factor teal oS ae ae os fuel and can be used in any inter- i, 
extra power in the water. to the foundry, heat treat 7 Sli» aluminum forgings for aircraft |}, the einai a Gani samen nal combustion engine of the gaso- 1 
Six can sit comfortably in the|@nd for additional a » €C~! construction. elie acuiiaiek ee Gunes ce once line or diesel type as it straightens i 
machine, but its maximum load is cording to W. R. Campbell, presi- It is understood that monthly o ae I ~_|Out the torque power curve of the 
achine ¢ dent. Expenditures may amount to : noe wijip} further, America and England are! engine. St 
2. On iand, the machine can go $1,5 output of aluminum forgings will] countries of free men and women ad ris 
60 miles an hour and against the | $1,500,000. be in the neighborhood of 650,000 while Germany and Italy une ak SS ran pn 
rong current of Mingara River | Chris Sinsabaugh’s sparkling|Pounds when all hammers are in| j; takes spirit as well as equip- | Employes Honored en 
the amphibian made good, al-|«gharks “column is read by the | operation. saan Sor ertin LOCKPORT, "N. ¥.—Pocket watches jg 
though not fast, progress. ' “‘wide-awake” in industry. Willys is said to be planning to! «q, will take ab > year at | comoletnd ae oto, 17, men who have sh 
= em dp : : be axe 7.000.000 ake about one year at completed 29 years of service as em- s 
start work on an initial $7,000, present rate of production for Ployes of the Harrison Radiator divi- de 
order for forgings by October. — America to turn out airplanes to S!0%, General Motors Corp., at a din- in 
aan ca a Soman match German rate of production. Club. mae Reennens Town & Comey pu 
played a considerable part in the | j 
decision to place this contract with | as 
the company which has shop equip- m 
-f |ment at the present time consist- CC 
ing of 28 steam hammers ranging P; 
from 2,500 to 10,000 pounds in he 
weight. th 
Willys started full production m 
last week on an $8,000,000 order for : 
155-millimeter shells in a new shell 2 
forging plant which was built and re 
equipped in two months. Meantime, . 


it is shipping 10 anti-aircraft gun 
breech assemblies daily to the 
Navy. The company has been tak- 
ing an increasing part in the pre- 
paredness program and the final | 
placing of the $7,000,000 order for 
nen,/aluminum forgings will bring its 
‘*! defense contracts close to $30,000,- 
000. 





FIRST OF THE ARMY'S new personnel carriers, which will haul 13 1 AUTOMATIC CANNON—coming up! Here 
has been completed by Diamond T. Left to right, in vehicle: Brig. Gen. N. 


which Pontiac Motor has set aside for the 


is one section of the entire plant 
manufacture of the Oerlikon anti 
Note that production has alread 
some machinery still is on order 


Ramsey, Fred A. Preston, C. A. Tilt, 


and Col, Donald Armstrong. 


president, Diamond T Motor Car Co., aircraft sun under U. S. Navy contract. 
begun as building remodeling goes on and 
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Future Cars to Come from Plane Plants, Stout Says 


Sees More Functional Design, 


Wider, Rear-Engine Vehicles 


DEARBORN. America’s cars of 
the future will come out of air- 
plane engineering--and “even from 
airplane factories,” believes Wil- 
liam B. Stout, noted automobile de- 
signer and head of Stout Skycraft 
Corp. here. 

This possible switch Stout at- 
tribultes to the fact that develop- 
ment of new motor cars is par- 
tially stymied because of National 
Defense exigencies. 

Stout’s career includes the de- 
signing of the cyclecar in 1911-12, 
the Scripps-Booth roadster before 
the World War, collaboration with 
Ford on production of all-metal 
tri-motored planes from 1925 to 
1932, and designing of the Scarab 
car, rear-engine vehicle which has 
been a familiar sight on Detroit 
streets for the past several years. 

Noting that the aviation industry 
has suddenly blossomed from an 
“infant industry into a giant of 
activity,” Stout points out that 
“airplane engineering, as such, has 
brought a tremendous refinement 
of design technique in engine, 
body structures, brakes, wheels, 
tires, etc.” and declares that “to- 
day the old engineering figures of 
the motor car as a land vehicle 
are as obsolete as railway design 
would be for automobiles. 


“It is possible today to build a 
car bigger than a Buick,” Stout 
asserts, “more powerful than a 
Cadillac, better riding than any 
previous car with half again as 
much interior space in the same 
size automobile, and a weight of 
not over half that of present cars, 
an economy of half again as much 
mileage, and a comfort that has 
not been approached by any ve- 
hicle to date.” 

Stout declares there is not much 
functionalism in the art design of 
present cars but predicts that all 
the lines of future automobiles will 
be functional. 

“Running boards are fast dis- 
appearing,” he says, “and when 
they finally disappear, fenders as 
such will disappear also—first on 
the rear wheels and then in front. 
Eventually all wheels will be en- 
closed, so that the front wheels 
will not throw mud all over the 
side of the car. 

“For this reason, and others, the 
width of the automobiles will be 
increased at least to 6 feet, 6 inches 
wide, so that the back seat may 
form a full-length couch or bed, 
to be used on long tours enroute, 


or for the comfort of drowsy pas- 
sengers.” 
Pointing out that a large per- 


centage of space in today’s cars is 
allottted to machinery, Stout be- 
lieves that “in the future the ma- 
chinery will be hidden so that one 
will have to look to find it. The 
motor will be concealed under the 
rear seat, or equivalent, and it 
will be sound-proofed, heat-proofed 
and much better cooled than be- 
fore, without all the heat and noise 
up in front coming back in your 
face.” 


With the weight of future cars 
in the back, through rear engines, 
Stout believes that the rear seat 
rise will be the best ride in the 
car, “while the weight on the front 
end will be light enough so that 
if you run off the slab onto soft 
Shoulders, there will be no _ ten- 
dency for the front wheels to bury 
in the mud, to turn the car over or 
put it out of control. 

“Personally,” Stout says, “I look 
as well for a new type of steering 
much simplified, and in fact a 
complete revision of all controls. 
Present cars have so much over- 
hang in front and to the rear of 
the wheels that they get no benefit 
In ride from a long wheelbase. 4 

| 








4 result, I believe future cars will 
have the wheels at the end of the} 
ear with practically no overhand | 
to ‘crack the whip’ over bumps. 





“Tires will be larger on lower 
SE 

April Data Delayed 

Due to delays in tabulations 
in Georgia and Tennessee, the 
complete tables for April new 
car and truck registrations will 
not appear until next week. | 





pressures and of a type that will 
not bounce. The trouble with the 
old low-pressure tire was its lack 
of Shock - absorbing qualities. 
Springs presumably will be of rub- 
ber in sheer, absolutely quiet with 
no need for shock absorbers or ex- 
pensive maintenance and _ should 
out-wear the life of the other 
parts of the car. 

What about engines in the cars 
of tomorrow? 


“Engines will be aircooled,” Stout 
declares. “They will be developed 
from the small airplane types now 
being built for flying use, and will 
gain 20 percent of economy merely 
from the fact that they are air- 
cooled and run at a higher tem- 
perature. Being pancake types, 
they can fit low down in back and 
leave plenty of room for luggage, 
or whatever is required. 


“So-called streamlined shapes 





will change, leading to a more 
pointed nose, with the thickest 
part of the car’s body about two- 
thirds back. Windows will be of 
plastic in curved sections. The top 
windshield edge will come lower in 
front to keep the glare of the sky 
out of the driver’s eyes, and all 
ears in their interior will be at 
least 6 feet wide, some 6 feet, 3 
inches. Individual springing will be 
used on all four wheels.” 

Stout doesn’t believe such a car 
will come out of the automobile 
industry. “Too many tools,” he con- 
tends, “have frozen that industry 
into one position. The idea of 
1,000 cars a day has_ obsessed 
the manufacturers with a tradition 
of dies and production machinery 
which they cannot overcome long 
enough to do a new car on any 
other basis. 

“For that reason, these new cars 
will come out of airplane engi- 
neering, and even from airplane 
factories, and will probably not 
come from the automobile _in- 
dustry,” he contends. 

“Every time the automobile man 








Koyalon takes ap gg gp a 
bumps out of jumps 


at low altitudes by parachute — 
troops whose boots are pro- 
vided with shock-absorbent 
pads of a new type of foam 
cushioning material that is 
whipped up from the pure milk 
of rubber trees! Non-skid 
rubber soles also help para- 
chutists grip the ground, while 
elastic shroud lines make 
management of the chute easier 
in the air and during landings. 














PHOTOS BY U. S. ARMY SIGNAL CORPS 


U.S. ROYAL De Luxe 
for highway defense 


Expertly engineered in 
body construction and 
tread design to protect 
against high speed blow- 
outs and dangerous skids, 
the Royal De Luxe stands 
day and night guard over 
millions of motorists on 
every highway in America. 






















Rubber keeps air fleets aloft! sev 


sealing rubber gasoline tanks, self-sealing rubber gaso- 
line and oil hose, molded rubber parts, rubber vibration- 


absorbing mountings, rubber insulated wires and cables, 
rubber refueling hose, rubber strato- 
sphere suits keep our army and navy air 
fleets ready for “all out’ defense. 
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UNITED STATES RUBBER COMPANY 
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has tried to get into the airplane 
business, he has tried to make an 
automobile out of the airplane and 
with ghastly success. When the air- 
plane man gets into the automo- 
bile business, he can do for it what 
the automobile man could do for 
the railway business if they would 
only let him. 

“When the airplane business 
does produce an airplane car un- 
der an airplane trademark, let the 
automobile makers look to their 
laurels. When that day comes, a 
type of road vehicle will be evolved 
and available in quantities so dis- 
tinctly an advantage over what has 
been done that the price war of 
similarity will be over, and volume 
production will go to the better 
product no matter what its cost. 

“The airplane business—where a 
pound is worth $80 a year—has 
fought a war to better engineer- 
ing, with production secondary. To- 
day the airplane industry is ready 
to reap the reward of its basic 
studies and I predict, therefore, 
that the next great phase of motor 
car development will come out of 


UBBER in air de 









Hung from roof like 
hat in cave, is this big 
Army bomber equipped 
with U. S. Rubber self- 
sealing gasoline tanks. 


PHOTO BY DOUGLAS AIRCRAFT CO, FROM 


NATIONAL DEFENSE ADVISORY COMMISSION , 
y — 












6600 E. Jefferson Ave., Detroit, Mich. 







the sky to land as an industry on 
that city which first foresees its 
promise.” 

* ~ * 


Sikorsky Predicts 


Huge Planes 

HARTFORD, Conn. — Airplanes 
larger and with a greater pas- 
senger carrying capacity than 
transatlantic liners are foreseen 
for the future by Igor I. Sikorsky, 
engineering manager of Vought 
Sikorsky Aircraft division of the 
United Aircraft Corp. 

Speaking before the Hartford 
chapter of American Society of 
Tool Engineers, Sikorsky said he 
did not believe that such planes— 
able to carry 1,000 passengers— 
would be designed for stratosphere 
flying. 

As far as airplane speed is con- 
cerned, Sikorsky expressed him- 
self as of the belief that we have 
just about reached the limit with 
our present source of power. To 
obtain higher speeds, new sources 
of power would have to be de- 
veloped, he said. 
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DOUGLAS AIRCRAFT CO. PHOTO 


Inserting self-sealing 
rubber gas tank in wing 


of Douglas bomber. Example of 
“U.S.” engineering genius, this 
tank’s instant-sealing construc- 
tion permits penetration by bul- 
lets without loss of gasoline or 
vapor—thus cutting fire hazard. 
A 20% lighter rubber-and-metal 
armor for planes is also being 
developed by “U.S.” 
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Adverse War News Has Little Effect on Wall Street W 
Ford Surplus Shows Gain 





Of $6,388,883 for 1940 


BOSTON.—Ford Motor Co. has 
filed with the Massachusetts com- 
missioner of corporations and tax- 
ation its balance sheet as of Dec. 
31, 1940, showing a profit and loss 
account of $607,628,389 against 


Goodyear Announces 


Switch of Lee, Sheahan 


AKRON. — Exchanging positions 
as production executives of Good- 
year Tire & Rubber Co., are R. E. 
Lee and E. D. Sheahan, Fred W. 
Climer, personnel director has an- 
nounced. 

Robert E. Lee, who has been 
superintendent of the company’s 
Plant 2 here, has been named 
superintendent of the Goodyear 
factory at Jackson, Mich. E. D. 
Sheahan, who has been Jackson 
superintendent for the past four 
years, succeeds Lee in Akron. 


NEW 
CARS 


- 


$601,239,506 at the end of 1939, an 
increase of $6,388,883 equal to $1.85 
a share (par $5), on 3,452,900 shares 
of capital stock. 

This compares with an increase 
in surplus of $12,418,231 or $3.59 
a share in 1939. 

These figures do not take into 
account any dividends that may 
have been paid. However, there is 
no information available concern- 
ing dividend payments, the cor- 
poration’s stock being  wholly- 
owned by members of the Ford 
family. 

Total assets on Dec. 31, 1940, 
were $713,189,884 against $691,911,- 
949 at the end of 1939. 

Reserves amounted to $17,871,249 
against $13,873,406 at the end of 
1939 and inventories totaled $101,- 
469,372 against $87,499,430. 

The annual certificate of condi- 
tion is the first indication of the 





company’s financial operating re- 
sults for the year, since the Ford 
company publishes no income ac- 
count. 

The balance sheet of Ford Motor 
Co. submitted to Massachusetts 
commissioner of corporations as of 
Dec. 31, 1940, compares as follows: 





ASSETS 
1940 1939 

Real estate ........... $134,056,274 $129,309,938 
Mach. equip., etc. .... 187,823,423 163,875,337 
ERUGUNOEF ccc cccccccess 101,469,372 87,499,430 
CCash, GO, secceceeses 288,922,676 309,216,442 
Deferred charges ...... 918,139 2,010,802 

TOM cc vececcceveses $713,189,884 $691,911,949 

LIABILITIES 

tCapital stock ........ $ 17,264,500 $ 17,264,500 
Accounts payable, etc. . 70,425,746 59,534,537 
BOMEVES  cscccccccccees 17,871,249 13,873,406 | 
P & L surplus ........ 607,628,389 601,239,506 

FOAM . oc cccsccccccees $713, 189, 884 $691,911,949 | 


*Includes notes and accounts receivable, se- 
curities, patent rights, trademarks, etc. 


tPar $5. 


Attendance Record 


ST. LOUIS. — Approximately 306,000 
persons in the St. Louis area viewed 
the scientific exhibits in the General 
Motors Parade of Progress that con- 
cluded an 11-day stay here. This at- 
tendance created a new high for any 
city visited this year, according to 
executives in charge. 
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Tax Situation is Main Factor 


In Determining Share Prices 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—The stock market 
is supposed to anticipate much but 
it often “waits” for some event. 
The event of last week for which 
iit “waited” was President Roose- 
velt’s “fireside chat,” which was 
preceded by several days of ex- 

tremely inactive markets. 


For instance, so intent was the 
Street on the potentialities of the 
% | President's address that adverse 
war news of the preceding week- 
| end had little effect on prices of 
securities. It hasn’t been long since 
such news as the sinking of the 
Hood and the battle for Crete 
would have brought forth almost 
panic conditions on the stock ex- 
changes. 


The question thus naturally arises 
as to whether the stock markets 
actually have virtually discounted 





The beauty, luxury and comfort of canda cloth upholstery do a swell job 


selling the new cars. The amazing durability of this fine automotive fabric 


does a grand re-selling job when those cars come back at trade-in time — 


and also gives the dealer a better profit through lower reconditioning costs. 


So, since canda cloth costs nothing extra, the sensible thing to do is— 
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WHEN YOU ORDER NEW CARS 


COLLINS & AIKMAN CORPORATION 


200 Madison Avenue +» New York City 









STOCK PRICE AVERAGES 
Previous Latest Year 
Week Week Change Ago 
SE MOOS nc cccscvces 26.95 26.75 —0.20 27.4) 
10 car-truck co.’s .... 27.28 27.03 —0.25 9 9 
10 parts-access. ...... 25.25 25.15 —0.10 21.3% 
4 tire-rubbers 16.93 16.80 —0.13 145 


es 


extremely adverse war news from 
the standpoint of Britain. The 
weakness of this argument is found 
in the fact that there still js 
widespread opinion in Wall Street 
that the British cause is not lost. 
On the other hand, confidence jp 
this direction probably is at its 
lowest ebb. 

All other considerations aside 
Wall Street has found encourage. 
ment in the fact that adverse war 
news from abroad has had less 
influence on stock prices than for. 
merly. Once the tax situation has 
been clarified, earnings prospects 
can be better appraised and they 
may become a more potent deter. 
mining factor in stock price move- 
ments. 

Further indication of the attitude 
of the market toward war news 
was the failure of stocks to ad- 
vance importantly on Tuesday fol- 
lowing announcement of sinking 
of the Bismarck. 


Survey ‘Shows 
Capital Return 
Down in 1940 


NEW YORK.—Despite an in- 
crease of almost $4,500,000,000 in 
capital invested in manufacturing 
since 1936-37, the average rate of 
return was only 4.09 percent in 
1940, as compared with 5.24 per- 
cent in 1937 and 5.69 percent in 
1936, it is indicated by tentative 
estimates prepared by the Di- 
vision of Industrial Economics of 
the National Industrial Conference 
Board. 

From 1925 to 1938 the average 
rate of return was 3 percent. The 
highest rate of return was 6.43 
percent in 1929. The highest re- 
turn in the “Thirties” was 5.69 per- 
cent in 1936 when it compared fa- 
vorably with the average of pre- 
depression years. From 1931 to 
1933, however, manufacturing cor- 
porations in the aggregate oper- 
ated at a loss. 

Among the industries in which 
the average rate of return from 
1925 to 1938 was above the aver- 
age for all manufacturing cor- 
porations was metal products and 
processes (including motor ve- 
hicles, machinery and iron and 
steel), with an average rate of re- 
turn of 3.81 percent. 

In the group of industries classi- 
fied by the board as metal prod- 
ucts and processes the rate of re- 
turn was high on the average but 
it was unstable; net losses were in- 
curred in 1931, 1932 and 1933, and 
in 1932 the net loss amounted to 
almost 6 percent of invested capi- 
tal. But for the metal group the 
rate of return in 1937 was 7.67 per- 
cent, which was the highest for 
any industrial group in the 
“Thirties,” just as in 1929 the 
metal group showed a return of 
9.66 percent, which was the high- 
est for any group for any year in 
the “Twenties.” 


Track Top Ten 
First Ten in Registrations as 
Reported in AN Today: 
1941 
Pos. 


1940 

Pos. 
59,284— 1 
49,252— 2 
21,565— 3 
11,210— 5 
17,627— 4 
1,647— 9 
3,185— 6 
1,907— 8 
1,912— 7 
421—10 


Make 


1—72,569 Chevrolet 
2—60,947 Ford 
3—29,100 Internat’l 


4—20,954 G. M. C. 

5—17,747 Dodge 

6— 3,354 White 

7— 3,315 Plymouth 

8— 2,616 Mack 

9— 1,919 Diamond T 

10— 1,087 Studebaker 

Total All Makes 

217,846 171,672 
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Wage-Hour Law Applied to Distribution Within State 
Truck Brake Tests Reveal 


Federal Court 


Upholds U.S. 


es On Wholesaling Coverage 
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WASHINGTON.—Position of U. 
Ss. department of labor, wage and 
nour division, that wholesale distri- 
bution of goods which have crossed 
the state line is an operation cov- 
ered by the Fair Labor Standards 
act, even though the goods do not 
thereafter leave the state in which 
the distributor is located, has been 
upheld in its first test before a 
federal court, Gen. Philip B. Flem- 
ing, administrator of the division, 
announced last week. 


Gen. Fleming was in receipt of 
the opinion of Judge Robert L. 
Russell of the Northern District of 
Georgia, who ruled that Alterman 
Brothers, an Atlanta wholesale 
grocery concern, was covered by 
the Wage and Hour law, in en- 
joining the firm against further 
violation. 

“This is one of the most impor- 
tant decisions as to the extent of 
the law’s coverage that has been 
made,” Gen. Fleming said. “More 
than a million and a half workers 
are engaged in the wholesale trade, 
according to estimates made two 
years ago by the U. S. bureau of 
labor statistics. It was estimated 
also, at the same time, that nearly 
80,000 workers in the wholesale 
trade were receiving less than 30 
cents an hour, the statutory mini- 
mum wage under the Fair Labor 
Standards act; 447,000 workers were 
working in excess of 42 hours per 
week. Time and a half the regular 
rate of pay must be paid workers 
for all hours worked in a single 
workweek in excess of 40.” 


Gen. Fleming pointed to these 
paragraphs in Judge Russell’s de- 
cision: 

“The evidence in behalf of the 
administrator, not contradicted, 
discloses that a wholesale business, 
such as carried on by Alterman, is 
that of a middleman situated at an 
intermediary point in a flow of 
goods in commerce from manufac- 
turers to retailers. The Alterman 
business is that of distribution; 
after the getting together of gro- 
cery products from all parts of the 
United States, it assembles them 
and transports them to the hun- 
dreds of retail and distribution out- 
lets, thus forming the connecting 
link between the interstate ship- 
per and the retail stores for con- 
sumers. Products move _ continu- 
ously through the wholesaler with- 
out any change and for the most 
part without being unpacked... . 

“The argument of defendants is 
based upon the proposition that 
since the defendants do not ship 





Coming Events 





JUNE 


l- 6—White Sulphur Springs, W. Va. 
(Greenbrier) SAE summer meeting. 
5—Detroit. Automobile Manufactur- 
ers Assn. annual meeting. 

2- 3—Excelsior Springs, Mo. Missouri 
Automobile Dealers Assn. conven- 


on. 

16-17—Chicago (Stevens). Meeting of 
directors of Motor and Equipment 
Wholesalers Assn. 

Myrtie Beach, 8. C. South Caro- 
lina Automobile Dealers Assn. con- 
vention. 

23-24—Reading, Pa. (Lincoln). Annual 
Convention of Pennsylvania Auto- 
23. peace Asm. ( ). Empi 
24—Rochester (Sagamore). pire 
State Automobile Merchants Assn. 
Inc., annual convention. 
3t-s7—-Chleage (Palmer House). Ameri- 
can Society for Testing Materials 
Annual Convention. 
JULY 
21-22—Asheville, N. C. (Park Grove 
Inn). North Carolina Automobile 
jn lers Assn. annual convention. 
*4-25—Chicago (Drake). Summer con- 
vention of Automotive Trade Assn. 


Managers. 
AUGUST 
4- 7— Chicago (Stevens). Automobile 
Accessories Assn. Show. 
20-21—Green Bay, Wis. Annual conven- 
tion of isconsin Automotive 
Trades Assn. 
SEPTEMBER 
20-26—Milwaukee. (Schroder Hotel) SAE 
National Tractor Meeting. 
28-Oct 1—Edgewater Park, Miss. (Edge- 
water Gulf Hotel). Annual Fall 
meeting of Mfg., Distribution di- 
visions of Automotive Electric Assn. 


oc 
27-30—New York. Annual convention of 
3 American Trucking Assns. 
0-Nov. 1—Los Angeles. (Biltmore Ho- 
tel) SAE National Aircraft Produc- 
tion Meeting. 
JANUARY 
20-21—Chicago (Palmer House). Na- 
Hone! Automobile Dealers conven- 


goods out of the state, and confine 
their activities solely within the 
state of Georgia, that they are not 
engaged in interstate commerce.... 


“Interstate commerce must have 
a beginning and an ending. It 
makes no difference whether the 
beginning is little and the ending 
big, or the beginning big and the 
ending little. In such a case the 
commerce is the same throughout 
and the figures are congruous, Un- 
der the circumstances, Alterman 
and his business is not any the 
less engaged in commerce because 
it does not further carry on the 
stream of commerce into another 
state. The proposition that ante- 
cedent acts may engage one in 
commerce as well as subsequent 
acts would appear to be supported 
by authority and is certainly sound 
in reason.... 


grocers may remove themselves 
from engaging in interstate com- 
merce by confining their sales and 
shipments to one state be correct, 
it must follow that the consequent 
establishment of 48 separate trad- 
ing areas, by states, and confined 
to state boundaries, could result 
without concern or interference by 
the national government, and this 
despite the great dislocation of 
present commerce which would re- 
sult. Such is contrary to the funda- 
mentals underlying the adoption 
and employment of the commerce 
clause for the protection and pro- 
motion of uninterrupted national 
commercial intercourse.” 


Stinnett Named 


PORTLAND, Ore.—Office and Credit 
Managers Club of Portland automo- 
bile dealers, elected C. W. Stinnett of 
the L. Y. Billingsley Motor Co., presi- 
dent; John Linville of the Francis 
Motor Car Co., vice-president, and Miss 
G. P. Curnow of the Portland Motors, 
secretary. 


Chris Sinsabaugh’s sparkling 
“Sparks’’ column is_ rea by the 





“If the contention that wholesale 


‘“‘wide-awake’”’ in industry. 
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Upkeep Operations Faulty 


DETROIT.—In recent tests of 
truck brake performance stand- 
ards, sponsored by the Bureau of 
Motor Carriers, a majority of the 
trucks failed to meet standards of 
Interstate Commerce Commission, 
according to Karl F. Walder, as- 
sociate automotive engineer of the 
bureau. 

The bureau recommended fur- 
ther intensive study of methods for 
improving motor carrier brake 
performance. 

Tests were carried on in 30 
states throughout the country in 
1940. Trucks were stopped on the 
highways without notice and driv- 
ers were made to undergo the 
tests. 

Of the 1,700 vehicles tested, mo- 
tor buses scored slightly better 


than 50 percent in the test of stop- 





dealers 


ping within 30 feet at a speed of 
20 miles per hour. 

In the group of single-unit 
trucks and_ tractor -semi- trailer 
combinations, only 42 percent had 
brakes which met the minimum 
standards of the ICC. 

One of the chief reasons for the 
poor showing seemed to be in the 
maintenance operations of truck 
owners, the report stated. In many 
instances, it was found vital lub- 
rication points of brake mechan- 
ism had been completely neglected. 

The report also said some trucks 
were unable to stop within 60 feet 
at 20 miles per hour while one two- 
axle truck took 111 feet and a 
semi-trailer took 120 feet. 


“Dealers Tell Me,”’ by John O. 
Munn, is an open forum for the 
expression of dealers’ opinions. It 
appears weekly in Automotive News. 





make MORE money 


Every automobile dealer 
knows the value of a high-grade 
list of owners’ names. That’s 

why successful dealers put 
extra effort on selling the top of their home town market. 


The New Yorker reaches the families over the country who, 
year in and year out, are the best customers for motor cars. 
They own more cars per capita, they turn them in oftener. 


These families buy more “‘extras’’; they keep their cars 
better serviced; their names are potent recommendations 
for the cars they own. 


For the past fifteen years, a stream of hundreds of auto- 
mobile advertising pages has flowed through the pages of 
The New Yorker—high-priced car, low-priced car. And 


never, as in this year, was The New Yorker so important 
to car manufacturer and dealer alike. 


This is a New Yorker year! 


THE 


NEW YORKER 


No. 25 WEST 43np STREET 
NEW YORK, N. Y. 


SELLS THE LEADERS WHO SELL THE CROWD 
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By A. H. Allen 


IN CONNECTION with changes 
and substitutions in materials for 
automobiles now being developed, 
an important point to be kept in 
mind is that changes in past years 
have originated within engineering 


departments, not as a result of 
shortages or sudden bottlenecks in 
materials, but because’ careful 
studies and tests have shown the 
desirability of a change. Today the 
situation is reversed in that the 
need for change has originated 
outside engineering and design de- 
partments and has forced its way 
into these divisions, compelling 
some fast work in developing new 
materials. Granted that engineers 
can achieve wonders in the use 
and treatment of materials, there 
is today a patent danger that the 
time element being so abbreviated, 
engineers will not have had the 
opportunity to perfect and test al- 
ternative parts and materials. 


Nor should the role of outside 
suppliers be overlooked. Often 
when a material change is up 
for consideration, the engineers 
will say to a supplier, “Give us 
such and such a material which 
will do so and so, and at a 
price.” It is then up to the sup- 
plier to evolve such a material. 
If he doesn’t, then his competi- 
tion will and he will lose the 
business. Today the supplier may 
have to say, “Well, I can’t give 
you such and such a material 
any more, because the defense 
program is taking too much of 
it. What are you going to do?” 








country, and in some countries a 
motor car still is considered more 
or less in the class of sporting 
goods. About the only sporting 
angle of car operation in this coun- 
try are events like the annual 
Memorial Day classic of last week, 
and there is even a _ disposition 
among the motor people to grow 
weary over this annual affair. 
* * * 


This is not intended as any 
reflection on the Speedway or 
the race, but all things pale as 
their proportionate importance to 
other matters shrinks. As an ex- 
emplification of speed, the motor 
car has given way to the airplane 
and can never hope to regain the 
glory of the old days at Indian- 
apolis. The automobile today is 
virtually as essential as a pair of 
pants and while the brick track 
at Indianapolis is an exemplary 
proving ground for new ideas in 
racing cars and engines, many 
of them often applicable to air- 
craft engines; nevertheless one 
senses year by year a slackening 
of public interest in the event. 


Wins Race 


On Charcoal 

NOW, take in Sweden, one Ivar 
Skeppstedt won a 250-mile race 
without burning a drop of gasoline, 
which shows what an ingenious 
sports enthusiast can do when he 
is faced with insurmountable eco- 
nomic conditions. In the Swedish 
Uppland race, he drove a Stude- 
baker Commander across the finish 
line in first place with a charcoal 





POWER along with economy and 
Mack model END-405 Lanova diesel, 


erformance is claimed for this new 
esigned for installation in four-wheel 


trucks of the 24,000-26,000-pound gross vehicle weight range. 


Heavy Gasoline Taxes Seen 


Affecting Low-Income Group 


NEW YORK.—Federal gasoline 
taxes are largely levies upon jobs 
and American standards of living, 
Fayette B. Dow, representing sev- 
eral groups in the petroleum in- 
dustry, testified at hearings in 
Washington on the proposed tax 
program under consideration by 
the House ways and means com- 
mittee. Taxes on motor fuels, he 
said, fall chiefly upon the efforts of 
millions of farmers, factory work- 
ers and wage-earners to earn a 
living. 


the efforts of millions of workers 
to earn a livelihood and maintain 
their present standards of living. 
Calling attention to the fact that 
state gasoline taxes, collected from 
the same persons who pay the fed- 
eral levies, provide more than 25 
percent of the revenue of the 
states, Dow said that “the states 
are now collecting $868,000,000 a 
year from their taxes on gasoline. 
From registration fees and other 
similar levies the states are now 
collecting $450,000,000 annually. The 





PI 


Gasoline Use 
Rises in 1940 
In All State 


WASHINGTON. Imposition of 
state taxes on more than 22 billioy 
gallons of gasoline in 1940, wa 
reported last week by the U, ¢ 
public roads administration. 1, 
have dispensed this gasoline frop, 
one gigantic filling station wou) 
have required the continuous oper. 
ation of about 3,000 pumps 24 hour 
a day, it was estimated. * GENI 
The 1940 consumption of gasoline ae 
taxed at full state rates repre. — 
sents a 6.2 percent increase over — 
1939. Seven states with a total Old: 
consumption of more than a billion Cad 
gallons each were New York, 14 CHR’ 
billion; California, 1.8 billion; Penn. Ply 
sylvania, 1.6; Illinois, 1.4; Ohio, 13. Dod 
Texas, 1.2, and Michigan, 1.1. Chr 
State gas taxes, ranging from De 
2 to 7 cents and averaging 3% FORI 
cents per gallon, were levied o» For 
1,283,000,000 gallons more than jp Me! 
1939, according to state agencies Lin 
These tax levies, plus receipts such sTUI 
as inspection fees, dealers liceng NASI 
fees, fines and penalties, totale HUD 
$870,692,000 for 1940, compared with : 
$822,013,000 for 1939. Taxes of $55, PAC! 
000 for aviation gasoline are in. WIL! 
cluded in the 1940 total, but re MISC 
funds for non - highway _ use 
amounting to $50,017,000 are ex TO 
cluded. *Re 
Greatest increases in gasoline Auto 
consumption, based on tax collec natic 


tions, were reported by the District 
of Columbia, with 12.7 percent more 
gallons in 1940 than in 1939; Ten. 
nessee, 12.5 percent; Florida, 11 
South Carolina, 10.8, and Massa. 
chusetts, 10.4. No state reported ¢ 
decrease. 


Inventors Called 


To Aid Defense 




















































The engineer then is on the spot : More than two-thirds of the|total annual automotive tax reve- ais : . we 
and is obliged to do some rapid reese ci ana poo gasoline consumed in the United|nues of the states are, therefore, briecany “oem = t a ae a fer 
calculating te keep preduction ; : States, he said, is used by farmers, | $1,318,000,000.” Te eee eae are Seen, an 
ng P P comprises an oven about 16 inches ; F call to inventors engaged in peace- 
lines going, if indeed they are |in diameter, holding 300 liters of |™@nUfacturers and merchants in| From the same group of tax-| 1°. industries to apply the knowl oui 
to be kept going at anywhere | charcoal. The latter is burned with | °Ving goods to the consumer and | Payers, a majority of whom are| (G00 ned). their experi tc oo 
near the present pace. a deficiency of air, the partial | PY Millions of wage-earners getting shown by government studies to|Cd8e Sained by their experience Main 
**¢ ¢ ; aes al) +o and from their jobs. Excessive | have incomes of less than $30 a|the solutions of problems of na Main 
combustion providing a gas which “ ;.|tional defense. The council pointec. —— 
It’s Different operates satisfactorily in a con-|‘t@X¢S on motor fuel, asserted Dow, week, “the federal government is ny i a” fu Mar: 
ventional gasoline engine, although | C°"Stitute_a heavy burden upon | now collecting approximately $347,- out that many inventions uses 
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scarcer every day. In Kurope, Of] equivalent to a gallon of gasoline. J ; . nnua , . —_—= 
course, an automobile is not the = ihe ane ean aa the aa u Pp im pri basis from these taxes is, therefore, | the task of developing new product: reg 
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Holiday Drops Week’s Output to 103,072 Vehicles 


0 
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a AN’ All Divisions, 
billo, s Production Estimate i Hold Passenger Car Registrations 
0, we (U. S. and Canada) owever, FLO Two Months, plus 47 States for March 
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: — May 31 1940* May 24* Total 1940* 1941* | operation in all plants of the indus-|Ford ......... 43,277 3 212,473 15.9 2 169,863 16.5 2 42,610 
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MMR pees scvcivaeeve 6,980 4,192 8671 34,443 140.433 179.392 Ford which lost|Pontiac ...... 28,569 5 108423 81 5 66,575 66 5 41,848 
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F tote Oldsmobile ........... 4,812 3,071 6,011 25,220 97,210 125,428 aoe” Map to Dodge ....... 19,036 7 72516 54 % 64,723 62 6 7,793 
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Chrysle 3,204 1,522 4,009 16,695 56,593 79,549 . 
ere: , 52 ’ , 5 5 with 132,419)trudson ...... 6,746 12 24426 18 18 23,347 23 11 1,079 i 
from De I 65.005 50/6000 Sum 2,088 1,223 2,607 10,944 41,726 53,347 units turned out Cadillac ..... 5,025 15 20,913 16 14 10,229 1.0 15 10,684 
i 3% FORD ............0000. 20,468 11,870 30,698 125,612 461,905 495,323| 103,072—| in the previouS|packard ..... 5,312 14 20,190 15 15 21,486 21 12 1,296* 
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ru i 183 1; 626) 195| 4) 307; 18) 39 3 | of ' ssour y 
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*Includes 47 States for March plus 38 States for April 


New Passenger Car Registrations, 38 States for April, 1941-1940 


Figures supplied by R. L. Polk & Co., and for New York City area by Sherlock & Arnold 
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Don’t Neglect Service, CATA Tells Dealers 


Sell Contracts 


When They Purchase Cars 


CHICAGO.—Statements of 76 


member dealers show that service 
income absorbed a low of 9.7 per- 
cent, a high of 85.1 percent and 
an average of 49.5 percent of total 
expense in 1940. 

These findings and the reasons 


AERA to Seek 


Uniform Taxes 


PITTSBURGH.—At the 19th an- 
nual convention of the Automotive 
Engine Rebuilders Assn. here May 
22-24 it was resolved to seek 
clarification on interpretation of 
the excise tax on the manufacture 
of automotive parts as it affects 
rebuilders. 

For the past year and a half, 
according to G. Patterson, 
executive vice-president, members 
have been approached by district 
tax collectors for up to 2% percent 
tax on exchange motors, brake 
shoes, etc., with prospects of it 
mounting to 5 percent shortly. A 
few members report taxes of from 
$1,000 to $16,000 for operating dur- 
ing the past four years, Patterson 
said. In Detroit, taxes of between 
$25,000 and $50,000 were reported, 
he continued. 

In some cases, he said, a 2% per- 
cent tax on a $75 sale on which 
the rebuilder got perhaps $40, 
had to come out of his pocket. The 
price of a used cylinder block re- 
conditioned creeps up from $4 or 
$5 or $6 to $40 or $50. The position 
of the association, he said, is not 
to avoid taxation, but to have it 
uniformly understood and admin- 
istered. 

The action of the board in for- 
mulating a motion to pursue this 
tax matter in cooperation with 
other associations (National Stand- 
ard Parts Assn., Motor Equipment 
Wholesalers Assn. and National 
Auto Parts Assn.) with a view to 
establishing a clear definition of 
what is to be taxed and on what 
basis, was unanimously approved. 

At the annual election of of- 
ficers J. R. Riley of National Bush- 
ings & Parts Co., Minneapolis, 
Minn., was elected president. 


Fedders Strikers Return 


BUFFALO.—Striking employes of the 
Fedders Mfg. Co., Inc. have returned 
to work under an agreement reached 
by the company and Steel Workers 
Organizing Committee (CIO). Union 
employes ratified a contract granting a 
5-cent hourly wage boost to mainte- 
nance and production workers. 


WANT ADS 


Ten cents per word per inser- 
tion. Twenty-five cents per word 
for three insertions. 
WANT AD DEPARTMENT 


Automotives News, Derroir 














EXECUTIVE SALESMAN 


“ a? 
OPEN for New Jersey connection July 1.| new Nash “600’s” two or three days 
Twenty years selling New Jersey dealers | later. 
and automotive trade. 
Box 270, Automotive News, 


Best reference. 
Detroit. 
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Guaranteed. Write today. 
Mercantile Forms Com 
11 Avon S8t., Providence, 
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PARTS MANAGER 


to Customers 


therefor are disclosed by the Chi- 


———“_—— --—- ----- 





“PACK in 1910, after having 
saved a few dollars as a 
practicing dentist, which pro- 


cago Automobile Trade Assn. in fession I started to pursue, I 
its current Dealer Operating Facts purchased a 1904 Mercedes 
bulletin under the heading of Benz,” recalls Alfred DeCozen, 


“Service Income Is Terrifically Im- 


portant.” 


Factors accounting for the great 
spread between the high and low 


percentage of expense absorption, 
it is stated, are differences in 
equipment and man power “to do 
a good service job,’ combined with 
the degree of success or failure by 
dealers in selling service and lub- 
rication contracts when customers 
purchase their cars. 


These considerations must be 
implemented, the bulletin points 
out, by “capable management, 
supervision, systematic follow - up, 
and aggressive direction of service 
department activities.” 


Despite the fact that  super- 
service stations, general stores, de- 
partment stores and auto supply 
stores handle the selling of serv- 
ice, parts and accessories on a 
“full time business” basis, with 
trained sales managers and every 
one of their personnel “a trained 
sales maker and not merely an 
order taker,” dealers have a ma- 
jor advantage over them, CATA 
declares, adding: 


“You are in a much better po- 
sition to get this business because 
you have the first chance to sell 
the customer your service facili- 
ties, provided you have them. The 
higher the service income as com- 
pared with your total expense, the 
better off you are, because your 
business can then carry on in good 
times as well as bad.” 





Quaint Quirks 
That Build 


Business 


Widespread attention throughout 
his territory and four new car sales 
in three days resulted when Paul 
Marko, Carlinville (Ill.) Nash 
dealer, promoted a “Tankful Tour” 
to dramatize the fuel economy of 
the new Ambassador “600.” Marko 
first built up interest in his econ- 
omy test with teaser advertising in 
his local newspaper. The first ad 
stated that a Nash “600,” with its 
gasoline tank filled, inspected and 
sealed by Carlinvilles Mayor 
Denby Boring, would be driven un- 
til it ran out of gasoline. 


The town was packed with Sat- 
urday afternoon shoppers when the 
20-gallon tank of the car went dry 
and the big Nash coasted to a stop 
just outside Carlinville. Mayor Bor- 
ing was on hand to check the 
sealed tank again and officially 
verify .the results of the test. 
Within an hour of the announce- 
ment of the test results, a Carlin- 
ville resident purchased the test 
car, and Marko was sold out of 


* * 


Calvin C. Eib, president of Metro- 
politan-Pontiac, Inc., Denver, main- 
tains that good sound business 
policies applied to the selling of 
used cars must insure proper 
functioning of the used car end 
of the dealer’s business just as 
similar good sound policies bring 
about a successful merchandising 
enterprise in which commodities 


* 


TO TAKE charge of parts department of| are bought and sold. 


Chevrolet dealer 600-car contract. Cen- 
tral Michigan. State full experience and 


Determined to offer the buyer of 


salary in first letter. Box 271, Automo-|@ used car a guarantee comparable 


tive News, Detroit. 


WANTED 
SERVICE manager — Chevrolet— Michigan. 
Average $3,000 per month, part labor. 
State age, experience and salary ex- 


to that given the new car buyer, 
Eib recently introduced his 50- 
bonded-50 warranty. This is the 
only used car guarantee issued in 
this vicinity, according to Eib, that 


president and general manager 
of De Cozen Motor Co. (Chrys- 
ler-Plymouth), Newark, N. J. 
“Needless to say, this car, which 
was painted red, with its two 
bucket-seats and a big 40- 
gallon gas tank in the rear, 
was in a class by itself. My 
enthusiasm for the automobile 
business, plus my experience 
with the Mercedes Benz, soon 
led me to investigate the more 


intricate phases, and after care- 


ful consideration and many 
serious hours of council with 
friendly advisers, I decided to 
discontinue my profession, and 
embark on a career in a field 
of opportunity. I had decided! 


“My next move was to get 
some experience, and to gain 
this knowledge, I decided to sell 
my car. Prospects were scarce, 
but by constant personal so- 
licitation of potential purchasers, 
I finally found a buyer. Me- 
chanical details were explained, 
a satisfactory demonstration was 
made, and finally the man said 
‘Yes.’ This was my first retail 
sale, and incidentally, the sale 
of sales, because the legal 


My First Sale 


technicalities involved in  ob- 
taining the proper papers 
mounted daily. However, at the 
end of the third day, I managed 
to get everything straightened 
out and delivery completed. 

“Experience was my _ next 
step, and I started on my 
career by going to work as an 
apprentice in a repair shop, 
where I served my time. Early 
in 1914, I was offered an oppor- 
tunity to become a dealer, and 
after overcoming the many dif- 
ficulties of obtaining financial 
accommodations, I ventured 
forth in a small showroom and 
extremely limited service fa- 
cilities at the corner of Bran- 
ford Place and Halsey St. in 
Newark. 

“My first customer, Sam 
Schwartz, who is still in busi- 
ness in Newark, turned out to 
be one of my most loyal sup- 
porters, because he not only or- 
dered his car from the catalog, 
but he advanced payment in 
full which permitted me to lift 
my first shipment. In addition 
to this, Schwartz permitted me 
to use his car for demonstrat- 
ing for the _ following two 
months, which enabled me to 
get started and remain in a 
business which I have always 
found very exciting.” 





Used Car Stocks Decrease 


In 9 Cities, Rise in Only 2 


CHICAGO.—Improvement in used |ark, Peoria, St. Louis, Toledo and 


car stocks nationally was revealed | Washington; an increase in Dallas sier. 


last week by the Automotive Trade|and San Ant 
Assn. Managers on the basis of re-| tenth of a poi 
turns from dealer groups in 12] bus. 
cities. Nine of these key points had| The lowest supply, 
a lower days’ supply on May 1 than|at Dallas, and the highest, 46.9 
Apr. 1, two a higher supply, and|days, at Columbus. Toledo had the 
the 12th was practically the same. | biggest drop between Apr. 1 and 
A drop was recorded in Akron,|May 1, from 49 to 37 days, while 
Chicago, Cleveland, Detroit, New-|San Antonio experienced the sharp- 


est = from 26.6 to 34.8 days’ 
Get High Dollar "the s 
For Junked Cars 


The supply in most cities was also 
AKRON.—In a recent bulletin of 


onio, and only one- 
nt deviation in Colum- 


20.1 days, was 


down on May 1 as compared with 
the same date last year. The com- 
parisons follow: 


; Days’ Supply On 
Akron Automobile Dealers Assn., e May! Aprili= = May! 
the following plan has been listed Ak we os 1941 1940 
to help dealers outsmart the junk Chicas ooineses 8 348 358 
man and get the high dollar for| ©, oa. re ae a. a 
aeons: Columbus, 0... 46.9 468 469 
Junk all used cars at one time—|Dajlas, Tex..... 201 184 
set aside a specific day each|Detroit ....... 218 262 245 

week or month. Newark, N. J.. 25 28 ee 
Keep junkers together in one} Peoria, Ill. .... 28.2 29.2 25 
place on the lot. San Antonio .. 34.8 26.6 31.9 
Invite two or more junk men to - er sia teeeee o = = 
see these junkers at the same mele 4" 

time, the more the merrier. Washington . =". 28.6 25.5 
Ask each junk man, while he is 

4 on your lot, to give you a bid in| Late Model Demand 

writing as to the actual cash price | [J Pp in Chicago 

he will pay. 


; 3 : CHICAGO. — Although used car 
Review the bids and do a little demand in Cook county shifted 


padding yourself to prevent the from strong to fair in th 
junk men from working together.|o¢ May. _ came das ie eee 


Do not underestimate the value|especially 1940's, developed a 
of junk cars. All metal which comes| marked upturn, the May 16 tele- 
from gears, motors, etc., is now at| phone survey, conducted by the 
the highest price in history, while| Chicago Automobile Trade Assn. 
metal which comes from fenders,| showed last week. The heavy ac- 
doors, etc., is not so high in de-| cumulation of late models had 
mand. been a source of concern among 

eaten oe here for the past six 

° months, notwithstanding the grad- 

State Permit Necessary ual reduction in total oe wana 
For Towing in Mass. |since Jan. 1. 


BOSTON.—E. C. Benway, man-| Prices remained steady, the sur- 
ager of the Motor Truck Club of|Vey brought out, with a downward 
Massachusetts, Inc., announced last|trend in stocks and a generally 
week that garage owners and ser-| better inventory condition. 
vice station operators engaged in 
towing disabled motor vehicles for 











pected. Box 272, Automotive News,/is similar to a new car guarantee 
Detroit. in that it stipulates the amount 
of mileage as well as length of 
time for which guarantee applies. 





NEXT STOP ST.LOUIS / 






tf) ’ 

age Truckers Conclave 

De Re abana ae ELC ; CHICAGO. — Central Motor Freight 
SET LUE OIL LLL | Assn., will hold its convention and 
banquet, to be attended by more than 
1,000 midwest truckers, June 10 at the 
Stevens hotel. The meetings will be 
presided over by Alex ¢. Scherer, 


~ ) . 
ary Ottawa, Ill., president, and Chester G. 
Moore, Chicago, chairman of the board. 


compensation are required to ob- 


tain a certificate or permit from] manager of radio Station KOMA 


Joins Dealership 


OKLAHOMA CITY. — Neal Barrett, 
here 


the Massachusetts department of | for the last eight years, has announced 


public utilities and display a spe- 
cial distinguishing plate issued by 
the department. 


Also those engaged in this type 


his resignation effective June 1 at 
which time he will join the Packard 
Oklahoma Co. as a partner and general 
manager. He will work in the retail 
sales field in Oklahoma City and the 
wholesale representation of the com- 


of work are required to file rates| pany in Oklahoma and the Texas pan- 


and tariffs showing actual rates 
to be charged, and such rates must 
be just and reasonable, and reason- 
ably compensatory. 


handle. 


“Dealers Tell Me," by John O, 
Munn, is an open forum for the 
expression of dealers’ opinions. 


appears weekly in Automotive News Pi 


1941 Price List 


Following fs @ Uist of new passenger 
livered prices for 1941 at polnt of manutarts 
Prices shown, with the exception of Win. 
Americar include standard equipment ang 
eral taxes. Willys-Amerlear prices are fob, 1, 
fedo, before taxes. Ford, Lincoln and Morren 
prices do not Include transportation or taxes, 

BUICK—Serles 40 Speclai—4-dr. tour, od, 
$1,052; 4-dr. tour. sed. SE, $1,134; bus, om. 
$935; sedanet, $1,006; sedanct, BE, $1.14; 
Series 40 Deluxe Speolal—4-dr. tour. seq 
$1,095.75; 4-dr. tour. sed., SE, $1,177.75; bu. 
cpe., $978.75; 2-dr. sedanet, $1,049.75; 9.4, 
sedanet, SE. $1,106.75. Serles 40 (A) Speolgi 
iconv. cpe., $1,138; bus ope., $915; spt. em 
$980; 4-dr. sed., $1,021. Serles 40 (A) Dei, 
Speclai—bus. cpe., $958.75; spt. cpe., $1,023.75 
4-dr. sed., $1,064.75; conv. cpe., $1,181.75. Seriy 
| $0 Super—4-dr. tour sed., $1,185; conv. phase 
$1,555; bus. ope., $1,031; conv. cpe., $1,267; ay 
| Cpe., $1,113, Serles 60 Century—4-dr. tour, seq 
$1,288; bus. cpe., $1,195; sedanet, $1,241. Seria 
| 70° Road Master—4-cr. tour. sed., $1,364; com 
| phae., $1,775; conv. cpe., $1,457; spt. cpe., $1,282 
SE—Super Equipped. 

CADILLAC—Serles Sixty-One—Cpe., $1,345 
sed., $1,445; del. cpe., $1,435; del. sed., 
Serles Sixty-Two—Cpe., $1,420; sed., $1,495; 
conv. epe., $1,645; del. conv. sed., $1,965; de 
cpe., $1,510; del sed., $1,585. Serles Sixty-Thry 
—Sed., $1,695. Serles Sixty Special—Tour. seq 
$2,195, with division, $2,345. Serles Sixty-Seven. 
Sed., $2,595, with division, $2,745; 7-pass. sed, 
$2,735; 7-pass. Imperial, $2,890. 


CHEVROLET—Master Deluxe—Rus. Cpe., $713, 


5-pass. cpe., $743; town sed., $754; spt. sed, 
$795. Special Deluxe—Bus. cpe., $769; 5-pas 
$800; town sed., $810; spt. sed., $85); 


cpe., 
Fleetline sed., $877. 

CHRYSLER—Royal—3-pass. cpe., $945; 6-pan, 
club cpe., $1,041; 6-pass. lux. bro’m, $1,021; 
sed., $1,051; 6-pass. town sed., $1,111 

. $998; 6-pass. club cp. 
$1,096; 6-pass lux. bro’m, $1,075; 6-pass. sed, 
$1,125; 6-pass. town sed., $1,175; 6-pass con, 
cpe., $1,275 Saratoga—3-pass. cpe., $1,195; ¢- 
pass. club cpe., $1,268; 6-pass. lux bro’m, $1,248; 
6-pass. sed., $1,278; 6-pass. town sed., $1,323 
New Yorker—S3-pass. cpe., $1,275; 6-pass. clu 
cpe., $1,335; 6-pass. lux. bro’m, $1,325; 6-pas. 
sed., $1,345; 6-pass. town sed., $1,375; 6-pas 
conv. cpe., $1,495. Crown Imperlal—é-pass. tom 
sed., $1,745; 6-pass. sed., $2,595; 7-pass. sed., 
$2,695; 8-pass. sed. lim., $2,795. 

DE sOTO—Deluxe—Bus. cpe., $898; 5-pass 
cpe., $985; 2-dr. sed., $965; 4-dr. sed., $995 
Custom—Cpe., $945; club cpe., $1,035; bro’m 
$1,020; 4-dr. sed., $1,045; town sed., $1,095 


DODGE—Deluxe—Cpe., $825; 2-dr. sed., $880; 


4-dr. sed., $920. Custom—2-dr. bro’m., $925; 
6-pass. cpe., $960; 4-dr. sed., $965; town sed., $995. 

FORD—Speclal—Cpe., $680; 2-dr. sed., $715 
4-dr. sed., $755. Deluxe—Cpe., $710; opera cpe 
$740: 2-dr. sed., $750; 4-dr. sed., $790. Super 
Deluxe—Cpe., $755; opera cpe., $785; 2-dr. sed 
$795; 4-dr. sed., $835; sed. cpe., $825; clu 


conv., $920. N.B.: Ford Six prices are $15 belo» 
the above prices. 

HUDSON—6 Traveler—2-dr. sed., $781; 4-dr 
sed., $809; 3-pass. cpe., $711; club cpe., $804 
6 Deluxe—2-dr. sed., $838; sed., $872; 
3-pass. cpe., $817; club cpe., $864; con., $1,079. 
Super 6—2-dr. sed., $913.50; 4-dr. sed., $944.50; 
~ cpe., $893.50; club cpe., $948.50; conr., 
$1,167.50. Commodore 6—2-dr. sed., $987; 4-dr. 
sed., $1,015; 3-pass. cpe., $956; club cpe., 
$1,018; conv., $1,225. Commodore 8—32-dr. sed. 
$1,024; 4-dr. sed., $1,060; 3-pass. cpe., $999; 
club cpe., $1,061; conv., $1,275. Commodore 
Custom 8—3-pass. cpe., $1,085; club cpe., $1,148; 
4-dr. sed., $1,253. 


LINCOLN—Zephyr—Cpe., $1,390; sed., $1,450; 
club cpe., $1,450; conv. cpe., $1,750; Zephyr, 
with custom Interiors —3-pass. cpe., $1,465 
sed., $1,545; club cpe.,, $1,545. Continental 
—Cpe., $2,650; cabr., $2,700. Custom—Sed., $2,- 
550; lim., $2,675. (Note: All Lincoln prices art 
Detroit delivered ready to run, and include fed- 
eral and state taxes and transportation). 


MERCURY—Cpe., $885; cpe., with aux. seats. 
$910; 2-dr. sed., $920; 4-dr. sed., $960; sed. 
cpe., $950; club convert.. $1,070. 

NASH — “600” Serles — Spl. bus. cpe., $710; 
spl. 2-dr. Slipstream sed., $745; spl. 4-dr. Sllp- 
stream sed., $785; del. 4-dr. trk. sed., $860; 
del. bus. cpe., $752; del. 2-dr. bro’m., $815; 
del. 4-dr. Slipstream sed., $817; del. 2-dr. Slip- 
stream sed., $777. Ambassador Six Series—4-dr. 
sed, trk., $1,030; conv. cpe., $1,095; bus. cpe.. 
$905; 2-dr. bro’m., $973.50; spl. bus. cpe., $855; 
4-dr. sed., Slipstream spl., $935; 4-dr. sed. 
Slipstream del., $985; 2-dr. Slipstream sed. 
$898. Ambassador Eight Serles—4-dr. sed., trk., 
$1,151; conv. cpe., $1,215; 2-dr. cpe. bro’m, 
$1,081; 4-dr. sed., Slipstream spl., $1,056; 4-dr. 
sed., Slipstream del., $1,106. 

OLDSMOBILE—Speclal Serles Six—Bus. cpe. 
$853; club cpe., $893; 3-dr. sed., $898; 4-dr. 
sed., $945; town sed., $945; conv. cpe., $1,048. 
Special Series Eight—Club cpe., $935; 4-dr. sed. 
$987; town sed., $987; conv. cpe., $1,089. Dy- 
namle Crulser Serles Six—bus. cpe., $908; Clud 
sed., $954; 4-dr. sed., $1,010. Dynamle Crulse 
Serles Eight—bus. cpe., $944; Club sed., $989; 
4-dr. sed., $1,045. Custom Crulser Serles Six— 
Club cpe., $1,043; 4-dr. sed., $1,099; conv. cpé.. 
$1,191. Custom Crulser Serles Elght—Club cpe. 
$1,079; 4-dr. sed., $1,135; conv. cpe., $1,227; 
conv. phaeton, $1,575. 

PACKARD—One Ten Speclal—4-dr. tour. sed., 
$1,056; 2-dr. tour. sed., $990; club cpe., $1,000; 
bus. cpe., $907; conv. cpe., $1,175. One Ten De- 
luxe—4-dr. tour. sed., $1,116; 2-dr. tour. sed., 
$1,050; club cpe., $1,038; conv. cpe., $1,209. One 
Twenty—4-dr. tour. sed., $1,261; 3-dr. tour. sed. 
$1,230; club cpe., $1,205; conv. sed., $1,723; bus. 
cpe., $1,112; conv. cpe., $1,377. One Sixty—4-dr. 
tour. sed., $1,750; club cpe., $1,709; conv. sed. 
$2,180; bus. cpe., $1,594; conv. cpe., $1,893; 
chassis, $1,435; deluxe conv. sed., $2,405; delux 
conv. cpe., $2,067; 4-dr. tour. sed., $2,009; tour. 
lim., $2,289; 7-pass. tour. sed., $2,161. One 
Eighty—Darrin conv. vic., $4,550; 4-dr. tour. 
sed., $2,587; LeBaron spt. brough., $3,500. 

PLYMOUTH—Cpe., $685; 2-dr. sed., $739; 4- 
dr. sed., $780. Deluxe—Cpe., $729; 2-dr. sed., 
$779; 4-dr. sed., $820. Special Deluxe—Cpe., 
$760; 4-pass. ope., $805; 2-dr. sed., $810; 4-dr. 
sed., $840. 


4-dr. 


PONTIAC—Deluxe Torpedo Six—Bus. cpe. 
$828; sed. cpe., $864; conv. sed. cpe., $1,023; 
2-dr. sed., $874; 4-dr. sed., $921. Metropolitan— 
sed., . Deluxe Torpedo Elght—Cpe., $853: 
sed. cpe., $889; conv. sed. cpe., $1,048; 2-dr. 
sed., $899; 4-dr. sed., $946. Metropolitan—$946. 
Streamline Torpedo Six—Sed. cpe., $923; 4-dr. 
sed., $980. Streamline Torpedo Eight—Sed. cpe.. 
$948; 4-dr. sed., $1,005. Custom Torpedo Elght 
—Sed. cpe., $1,020; 4-dr. sed., $1,077. 

STUDEBAKER—Champlon—Cpe., cust., $695; 
cust. deluxe, $730; delux-tone, $765; 5-pass. 
cpe., cust., $735; cust. deluxe, $765; delux-tone, 
$800; club sed., cust., $740; cust. deluxe, $770; 
delux-tone; $805; cruis. sed., cust., $780; cust. 
deluxe, $810; delux-tone, $845. Commander— 
cruis, sed., cust., $985; delux-tone, $1,050; land 
cruis., cust., $1,030; delux-tone, $1,095. Sky- 
way Commander—Cruls. sed., $1,075; land cruis., 
$1,105. President—Cruis. sed., cust., $1,115; land 
cruis., cust., $1,160. Skyway President—Cruis., 
sed., $1,205; land cruis., $1,235. 


WILLYS-AMERICAR—Deluxe cpe., $635; 4- 


. sed., $668, way—ope., $595; sed., $620. 
Plainsman—eed., $715, 
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SSS 
Actual top and bottom prices on 1940, 1939, 1938 and 





ADVERTISED 


Cleveland—Plain Dealer; Indianapolis—Times; Detroit 





1937 used cars as advertised in local newspapers. e e — News; Chicago — Herald - American; Dallas — News; 
SEDAN prices only used in this comparison. News- U ad C S il Pp Birmingham—Post; Kansas City—Star; Minneapolis— 
— cooperating include: Boston—Globe; New York se ar € Ing rices Star-Journal; Denver—Post; Los Angeles—Examiner; 
—Times, Journal American; Philadelphia — Bulletin; For Week Ending May 18 Son Svenciece~Cbrenicle. 
(Copyright 1941—Automotive News) 
Boston New York Philadelphia Cleveland Indianapolis Detroit Chicago Birmingham Dallas Kans. City Minneapolis Denver Los. Angeles San. Fran. Natl. Avg. 
Buick Series 40 “40] 849-775 | 795-745] 775- 695| | 845-745 | 665- 599| 775- 665| 825- 785| 795 |_775- 550| 747 |_825- 765 | 865- 775| 925 | 805- 710_ 


495- 365 | 


490- 365| 527- $95] 485 


30] 695- 595| 645-545 | 625- 465| 625- 565| 625- 495| 525- 995| 675- 485| 645- 595| 535- 485| 595- 545| 595- 625| 625- 488| 695- 595| 695- 649| 621- 526 
—penrenneseenanecensetsesecaee eet 


38]__595- 425| 545- 475| 495- 335| 525- 445| 550- 395| 425- 360| 485- 395| 450 =| 4 
| 395- 295| 395- oN 375- 


*87]_ 450- 385| 395- 345) 








j= 227| 385-— ea 395- 345| § 


375- 325| 375- Sa 427- 349| 445- 






| 519- 495| 599- 595| 513- 420 
al 495- $35 | 495 | 415- 315 












Cadillac 60 Special "404 1495-1150 | 1495 | 1395 | 1495 | 1275 | «1895 | | | —— | 1495 | 1435-1150 
*89] 995- 900| 995 l l 6 | 895 l | aa 995 | 1145 | 966- 948 
*88]_825- 725| 675 | 625 | 645 | 645 | | 695- a3 Bd | 795 | :895 | 725- 680 
*87] 485-395 | ] | 595- 375| 495 | 295 | | 425 35 —|-—— | 495 | 595 483- 385 





*89] 595- 395| 525 
———— EE aal. 6}e eee ——— 
88) 445- 345) 


| 385- 295| 395- 365| 445- 365| 247 
pea ’87] 350-265 | | 295- 225| 375- 289| 279- 195| $25- 225| 350- 245| 299- 210| 375- 195| 375- 296| 350- 295| 399- 265| 395 


| 265 
















Chevrolet Master 40] 600- 575| 625- 525| 585- 485| 595 


| 485- 395] 495- j- 465| 6 525- j- 415| 4 450- 387| 495- - 395 | 550-— 360| 4 465 


| $95- $25| 425- 365 | 












| 599- 565| 545 | 575- 485| 675- 540| 595- 525| 660- 475| 649- 498| 675- 575| 650- 625| 695 | 623- 534 
| 545- 425| 519- $75| 595- 445 | 
385- 365| 445- 379| 445- 346| 445- 385| 


| 545 | 522- 406 
| 439- 398| 408- 357 
| $40- 246 














Chevrolet Deluxe 40] 665- 475| 675- 545| 595- 575| 685- 495| 635- 595| 589- 449| 645- 490| 665- 565| 629- 599| 665- 595| 675- 579| 685- 625| 700- 667 | ae 668| 657- 566 
"894 545- 495| 535-525 | 485- 410| 495- 455| 525- 475| 399- 375| 495- 427| 545- 450] 495- 479] 495- 469| 545- 435| 545- 395| 569- 495| 539 =| 515- 452 
88] 465- 365 | | 365 | 425- 345| 445- 485] 365- 335 | 375- 355| 395 | 395 | 445- 395| 467- 465 | 465- 395| 498- 395| 515- 485| 432- 397 
31 295- 285| 345- 245| 350- 295| 295- 175| 295- 275] 325- 250 | 365- 275 | |_ 395- ssa| 395-295 | | 384-268 
Chrysler Royal "404 845- 779 | | 735- 650| 795- 645| 845- 799 695- 645 |_ 595 | | nn | 752- 685_ 
809 649- 595 | | 550- 445| 795- 525| 499 495 585- 465| 625- 550| 575- 450| 495 [| 498 | 685- 635| 695 _—«|:596- 524 
ee ee 88] 495- 445| 395 |: 385- 825| 495- 395| 445- 425| 345 445- 299 | | 415 _—'|_499- 450| 435- 398| 450 | 449 Ss | 488- 391 
| 295- ae 421- $35| $75- 345| 395- 208| 346- 335| 495 —«|_ 367- 265_ 
De Soto 40] 825- 725| 795- 695 | | |_725- 695] 649 —|_ 695- 665| 795- 745| |_825- 780) 635 |__| 795-625] 745 —s|_:'788- 700 
89] 650-595 | | 545- 495| 545- 495| 595 ~—«|_-495- ‘as 575- 445| 645- as | 505 __—«|:-675- 549| 745- 675| 603- 540 
88465 = 445 | | $75___|_445- 395 |_ 399- 375 | 399- 295] 465 = 525- oa [460 | 499- 395| 525 | -456- 375 
& 365- 295 445- 295| 345- 295| 235- 195| 325- 245| 265- 245! 325- 250/ 295- 275| 375- 298| 365- 269| 445- 288| 449- 415| 348- 274 
765- 625| 675- 575| 695- 565| 725- 625| 725- 645| 645- 495| 695- 555| 795- 655| 695  —|_‘775- 445| 685- 645| 695- 675| 775- 745| 925  —s|_738- 604 


mal 695- 495 | 495- 395| 535- 465| 595- 445| 6 _645- j= 499| 535- 399| 595- 425| 595- sy 525- 455 | 595-_ 95- 545 | 595- j- 516 | 645- 5- 540/ ¢ 565- - 475 | 745- 595| 597- ai 





— Ee  ————E——eee——————e 


38] + 500- 395| 450- 265| 415- 385 | 465- 345| 475- 375 | 385- 339| 425- $25| 445- 395| 365 


*37 


"394 495- 350 | 


*$8)_425- 295| 365 
*$7]__325- 195| 245 


| $25- 295] : 
245- 125 


Ford V-8 Deluxe 


———— rao 





410- 285| 347- 265| 335- 245| 375- 265| 375- 245| 299- 195| 335- 225| 395- 325| 325- 248| 395- 265 |_425- 325 | 385- 28 299 |_ 4: 449- 280 | 


Ford V-8 “85” 40] (650- 475| 595- 575| 495- 435| 595- 5- 465| 685- 445| 519- 415| 569- 445] 625- 495| 595- 559| 625- 495| 539- 486| 695- 599| 575- 539| 


| 395- 360 | 495- 385| 46! 465- 5- 395 | 415- 295| 469- 345| 485- 395| 345 


395- 365| 395- 325 | 
265- 165| 285- 195| 195- 


295- 269| 345- 275| 345- 295| 445- 385| 


88] 379- 295| 395- 345| 335- 325| 399- = 395- 5- 375 | 365- 299| 395- 365| 295 


*87] 245- 235| 359- 250| l 





Hudson Six "404 675- 625| 585 | 545- 495 | 
(112) 89] 595- 475| 495 l __| 4 
“« *$8] 425- 365| l ee 


(Terraplane) ’37] 335- 275| | | 





95| 245- 165 | 295- 225 | 295-199 | 295- 198| 350- 175| 285- 217| 875- 265| 325 
"404 665- 485| 595- 475| 595- 495| 545 |_745- 545| 570- 440| 595 


| 695- ss 595- os) 675- 545| 689- 557| 725- 595| 595- 585| 
"80] _525- 435| 450- 425| 450- 365| 575- 395| 525- 395| 449- 329| 425- 875| 495 


oe 399 | 545- 45- 467| 519- | 519- 415| 545- A5- 485| 5 595- 5- 445| 585- 545| 511- 421_ 


— §- —————— --— SS eee 


495- 345| 382- 272 os 


_|_597- 483° 

| 515- $75| 447- 395| 445 | «|= 98- 495 | 455- 388_ 
| 399- 319| 378- 325 25|  s«|;«S85- 295| 425 ~—s«|_:878- S13 

| 288- 193 

637- 528 


| 445- $35] 415- 29 295| 445- $85| 525- 395| 360 $94- 343 
| 240- 225| 175- 145| 321- 185| 295 | | 345- 275| 285- 275] 345- $25| 325- 145| 386 5 _|_302- 230° 

595 ——s|_ 745-525 | 425 | 695- 495| 645- 545| 495 |_ 645- 485 | oe | 695- 575 | me 95 | 75 750- 0- 695| 628- 555. 628- 555 
_465- 385| 495- 489| 465 | 450- 395 | 575- 545 | | 485- 429| 485 a: | 492- 453 
$45 | 299- 275 | $47- 295 | 495- 425 | | 395- 885| 377 | 425- 387 0 | 395 | $90- 355 
| $45- 265| 235- 165| 269- 195| 345- 225| | $35- 245] | 348- 265| 295 | 375- 275| 320- 240 











40] 1045- 875| 995 | 895- 835 | | 1145- 899] 895- 845 895 __—«| 1095 | 895 | 982- 864 
"89 695- 600| 675- 645| 650- 565| 795 695- 675| 650- 545| 595- 525| 665 | 695 | 745 =‘ | 845 | 765 745 | 709- 592 
eT) | | 475 | 445- 335| 545- 875 | | 397- 375| 450 _—*| +445- 399| 545- 495| «| «BAS | 595- 585| 695- 645| 514- 458 
= 445- 250| 345 | $45- 275| 395- $25| 395- 289| 295- 195| 265- 250| 345 | 879- 295] 365- 325| 435- 285| 375 | 375- $25| 495 | $75- 281 
Mercury 7175- 625| 695- 615| 665- 495| 695- 495| 595 | 669- 525| 675- 667 | |_ 700- 645| 787- 729| 795- 695| 795- 600| 795 | 750 |_722- 612 
a 585- 495| 545- 445| 585- 525| 599- 485| 545- 499| 575- 395| 595- 444| 520 | 545- 495| 625- 479| 579- 526| 595- wus. ! 548 | 579- 480 
Nash Ambassador Six 615- 595| 650 | | 645- 535 | | | 695 660- 565_ 


40] | 
30] 5 | | 


s |__| 495- 465 | 565- 495| 525. | 470 565 | 425 | | G75- 629| 532- 530_ 
secant accessed a 5 | | 475- 397 | | l | 398- 304 
| | 
| 





= 365- 335 | = | | | $45 | 395- 348 | | 388 | 352- 342 

Olds Six (60) 795- 645 | 595 | 695- 545| 745- 695| 725 | 595 ——s|_:695- -t 745 : : | si|s«725- 600| 745- 645| 665 | 745 | 706- 621 
= = 615- 475| 575- 395| 495- 435| 595- 495 | 649- D- 475 |_| a” | CS 547- 395 | 495 5 | +485- 435| 545- 495| 5 485- 435 | 545- 5- 495 | 597- 1- 485 | 663- 449° 585- 499 | | 568- 460 

"88 +495- 100] | 485- 365| 475- 395 | 475- 5- 399] | 397- 97- 375 | 4 445- = sal | 395- 345] 475- 5- $45| 427- 426 | 485 5- 385 | 495- 95- 385 | 540- 498| 462- 390 

87] 400- 295| 385- 325| 325- 315| 395- 295| 385- 245 | $75- 75- 229| $75- 5- 265 | 345 | 295 | 395- =_ 397- 265| 350- oa 399- 295| 475- 325| 378- 283 

40] + 350- 750| 695 | 725 845- 675| 795- 5~ 699| 6 675- 549| 795- 625 | 795 | iz 795 2 | 865 | 949- 825 | 797- 687 

39] 675- 570| 595- 587| | 795- 575 569- 4 495| 4% 495 | | | [ 645 | | 725- 695 | 643- 584 

88) 595- 525 | | 395- 375| 495- 475| 435 | 399- 395 | 495- 445 | ! 485- = 435 | 595 | 481- 430 

"374 $95- 325 | | | 495- 295 | | 249-— 229 | 335- 298| 345 j 395 | 375- $25] | 369- 249| 445- 395| 469- 385| 387- 306 

Plymouth 40] 695- 475| 625- 495| 595- 525| 645- 399| 645- 545| 629- 465| 505- 475| 665- 645| 549 | 629- 545| 598 645- 539 | | 745 | 626- 511 
*39] _565- 465| 487- 465| 495- 395] 545- 445| 545- 365| 450- 375| 499- 365| 595- 465| 495- 397| 545- 375| 545- 449| 475- 465 | 645- 395| 530- 417 

"884 465- $45 | 395- 279| 395- 315| 445- 345| 445- 369| 375- | 875-295 | 299- 285| 375 | $90- 289 | 395- $25| 415- 348 | 395- 370 | | 495 414- 324 

*$1]_395- 285| 3$25- 245| 295- 245| 865- 295| 345- 269| 295- 195| 345- 225| 345 | 295- 168| 350- 295| 325- 265| 365- 299| 245| 475- 285| 348- 256 


40] 675- 565| 625- 545| 615- 485| 645- 595| 645- 625| 565- 460| 567- 475| 675- 645| 550- 515| 675- 465| 647- | 647- 595| 695- 495| 725- D5 |_ 725- 579 | 825- 695| 652- 552_ 


Plymouth Deluxe " 45 | 615- 485| 645- 595| 645- 625| 565- 460 


394 545- 485 | 


| 397- 345| 425- Pas 


87] 375- 299| 295- _ 295- 285| 365- 295| 345-3 295 | 265- 199 | : 295- 195| 345- I 


Pontiac Six 40) 750- 615| 625 | 695- 645| 775- 649| 599- 595| 675- 595| 675 _—|_ 695-_535| 725- 675| 677- 645| G45- 535| 745- 695| 795- 725| 695- 630 
*39] 595-525 | ar 445| 575- 495| 595- 575| 495- 459| 545- 465| 545- a5 525- 425| 575- 475| 595- 469] 595- 399| 570- sa | 563- 482 
885 495- 425 | | 395 | 495- 395| 495- 399| 399- 295| 450- 325) 445 | | 450- 425| 457- 365| 465- 395| 550- 459 | | 468- 387 
87] 365- 335| 225 : 245- 225| 355- 335| 395- 245| 350- 220| $75- 275| 325- 295| 295- =a 359- 285| 397- 325| 295 | 365- 275| 395 | 338- 281 
Studebaker Champion 615- 525 | 575- 495| 620 | 569- 445 | 495- 485 | | | 649 | | 599 | 675- 635| 602- 517 
"395 450 | 525. | 550- 625| 495- 445| | 475- 465 | fl l | 495 l | 590. | 512-478 
Studebaker Commander 40] 795 | |_ 765 | | | | | | 795 | 695 | | | 895- 795| 845- 795| 798- 795 
39] 675- 565 | | | 595- 445 | | | 575 | | 575 | 650 | 500 | 495 | 695- 495 | | 595- 502 
$8) 450- 415 | | 395 | 495- 425 | | 445- 345] 350 | 450- 390 | | 495- 465] 545 | 453- 408 
(Dictator) ’37] 375- 200| 347 295- 235| 295 395- 275| 227 $45- 225| 325 325 $75- 245| 375- 327 |_445- 395| 343- 272 
Willys cc) | | bi cesiad | |_399- 345 | | | | | | 535- 395| 595- 520| 520- 420 
39] 375 | | | |_ 345 | | | | | |_ 298 |_ 299 | | | 330- 330 
38] 315-245 l | | 194 | 195- 149| 265 | | | 389- 325 | | 275- 145 | | 277- 216 
87) 165- 145 145-75 165- 95] 145 150 225- 135| 1389 250- 163| 235- 180- 120 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News as a copyrighted feature. 
This is the first time anywhere that bona-fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national indez. 








495- 395| 545- 455| 545- 425| 465- 329| 495- 365 | 495- 465| 410 2: a5 495 ae 447| 545- 7| 545- 395| 575- 398| 625- 6 575- 398| 625- 575| 520- 434 520- 434 
88] 450- 325| 325 | 395- 295| 445- 395| 445- 335] 


| 420- 285| 445- 360| 545- 935| 435- 335 
Ya =. | ar. 265 | | $75- 195| 445 | $38- 262 





National Average, All Makes, May 18—$530-$448 
National Average, All Makes, May 11—$518-$442 


Where no prices are quoted, no car of make and model was offered during the period covered. 


Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next anal. 
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Automotive 


By William Ullman 
Washington Correspondent 


ASHINGTON. - - 
The Public 
Road Admin- 
istration has 
just released its 
report on gaso- 
line taxes for 
1940. Again the 
immense (and 
lopsided) de- 
pendence placed by taxing agen- 
cies on the automobile and its 
operation is strikingly revealed. 
No industry bears so great a tax 
burden; no sums that the con- 
sumer spends are so_ heavily 
taxed as those which go for this 
essential, vital form of trans- 
portation. 

It is noteworthy, as revealed 
in this report, that the District 
of Columbia gasoline tax col- 
lections were increased by more 
than 12 percent in 1940 as com- 
pared with 1939, the largest for 
any state. Since there was no 
increase in the tax rate, that 
means there was a correspond- 
ing rise in gasoline consump- 
tion, which reflects the great 


U.S. Figures Put 
April Output At 
489,841 Vehicles 


WASHINGTON. — Total factory 
sales of new passenger and com- 
mercial cars in the United States 
and Canada during April hit 489,- 
841 vehicles, according to the U. S. 
census bureau. 

This compares with March pro- 
duction of 533,912 vehicles, the re- 
port showed, while a year ago in 
April 452,433 new passenger and 
commercial cars were produced. 


Factory sale of passenger cars 
in U. S. and Canada amounted to 
387,070 units in April, while com- 
mercial vehicle sales amounted to 
102,771 units. 

Combined sales of cars and 
trucks in the U. S. alone during 
April totaled 462,257 vehicles, of 
which 374,979 were cars and 87,278 
were commercial vehicles. 


Factory sales in Canada hit a 
total of 27,584 units with passenger 
cars amounting to 12,091 of this 
total and trucks taking 15,493 units. 


Factory sales of cars and com- 
mercial vehicles in U. S. and Can- 
ada for the first four months of 
1941 totaled 2,057,112 units, which 
compares with factory sales of 
1,764,382 vehicles in the first four 
months of 1940. 








Olds Defense Positions 
To Haeger, Mohrhardt 


LANSING. — Assignment of two 
veteran employes to important new 
duties under the national defense 
program has been announced by 
S. E. Skinner, general manager of 
Olds Motor Works. 

Frank W. Haeger, formerly super- 
intendent of the Crankshaft divi- 
sion, has been made superintendent 
of the Barrel and Bolt division of 
the Gun plant, and A. H. Mohr- 
hardt, formerly superintendent of 
the Motor division, superintendent 
of the Body and Plate division. 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


HOTELS IN AMERICA Aig 








Washington 


increase in Washington popu- 
lation and activity as a direct 
result of the national defense 
effort. 

























* * * 


Defense Promises 


Are Fulfilled 


IT MAY be true that defense 
production has lagged, but it is 
also true that industry is doing 
a tremendous job and that real 
promises were made during the 
first critical year. OPM’s John 
Biggers gives the story in a nut- 
shell: Military plane output of 
1,376 in April was three times 
June, 1940, production; May esti- 
mates indicate quadrupled out- 
put in a year. Machine tool pro- 
duction doubled last year; 1,000 
tools a day being delivered to 
defense industries. Scout cars— 
well armed combat automobiles— 
are being produced at rate of 400 
a month and by July the Army 
will have its present require- 
ments. 

Large increases are shown in 
output of all ordnance, some 
rises being as much as 1,200 
percent. Work has been started 
on 312 combat ships. Thirteen- 
ton light tanks are being pro- 
duced at the rate of 150 a 
month, Twenty-six-ton medium 
tanks are expected in quantity 
production by September. These 
are just the highlights, but 
they’re enough to indicate that 
America’s industrial machine 


is rolling. 
* * 


Much Interviewed 


In Washington 

ROY JACKSON, administrative 
officer of the OPM, has been a 
much-interviewed man in Wash- 
ington these days. Jackson, vet- 
eran in the automotive industry, 
was sent by Ford Motor Co. to the 
island of Crete back in 1923, and 
it was he who sold not only the 
first passenger automobile there 
but also 50 others and, in addi- 
tion, supervised constructions of 
roads and bridges on which to 
run ’em. Then he also sold 280 
trucks in about a year and a half 
to Crete farmers who raise lem- 
ons, oranges, olives and grapes. 
Jackson even had to assemble the 
first car himself, and did so 
without special equipment. 

In his opinion, the British 
and Greeks can hold Crete in- 
definitely if they throw enough 
“men and stuff” into the fight. 





Advertising Must Continue, G 


BOSTON.—As defense require- 
ments “extend the area of dislo- 
cation,” advertising’s “task of 
smoothing the way all along the 
channels of distribution will be- 
come more intricate,” Paul Garrett, 
general vice-president in charge of 
public relations, told the 37th an- 
nual Advertising Federation of 
America convention here last week. 


Garrett, who is also chairman 
of the AFA board, strongly urged 
the continued use of advertising 
through the present emergency 
even though demand for products 
may be greater than the supply. 


“Is advertising needless effort in 
case the demand for goods exceeds 
the supply?” Garrett asked. 

“In answer to this question, I say 
that advertising even in case the 
demand for goods exceeds the sup- 


a“ ply is not needless but needful 
S Reqsonctile effort in the same way that design- 
= tee ing, engineering, production and 
= merchandising are needful. In Eng- 
> land they have maintained their 
ber advertising of established business 
ee institutions as well as of goods and 
¥ services available to people. Re- 
= gardless of any momentary posi- 
io E: tion of supply and demand, it is 
r—) FFICIENT important to the economy to main- 
hat yet unobtrusive service. Com- tain the product in public con- 
= plete facilities and accommoda- sciousness against a time when the 
tions. Cuisine that delights the demand may not exceed the supply. 
epicure. An atmosphere of “Is advertising at a time like the 
friendly hospitality. These char- present patriotic? 
acteristics endear the Bellevue a= a, : 
to experienced travelers. I say that advertising at a time 
like the present is patriotic in the 
B E L L E V U E |}same sense that production, except 
las it interferes with defense, and 


STRATFORD 
IN PHILADELPHIA 








merchandising, except as it dis- 


rupts the defense flow, are patri- 


otic. It 
put to 


it is 
You 


patriotic unless 
unpatriotic use. 


is 
an 


have heard it said we do not want 








Coupe Models 
Show Gain In 
41 Buick Sales 


FLINT.--Influence of new body 
styling and new technical advances 
on public choice of cars by body 
types is evident in a survey cover- 
ing this subject made public last 
week by W. F. Hufstader, general 
sales manager of Buick. 

According to Hufstader, the sur- 
vey based on Buick 1941 model 
production shows that while the 
family sedan, having four doors 
and seating six or eight passengers, 
is still the most popular selection, 
it accounted for only 56 percent 
of 1941 model production through 
Apr. 30, compared with 69 percent 
during the like production period 
last year. 

At the same time, coupe models 
under the strong demand for the 
two-door sedanet type, also accom- 
modating six passengers, rose high 
in the estimate of car purchasers, 
accounting for 37 percent of pro- 
duction as against a coupe produc- 
tion aggregating 17 percent last 
year. Even including the output 
of last year’s two-door sedans, the 
ratio is 37 percent against 25 per- 
cent a year ago. 

What amounts to an _ unprece- 
dented boom in convertible sales, 
led by convertible coupe demand, 
is reflected in the analysis. Total 
convertible production by Buick 
during the period under survey was 
65 percent this year over a year 
ago, the increase being wholly 
accounted for by convertible 
coupes, output of which is up 103 
percent. 





Faulty Automobile Parts 


Under Fire in Denver 


DENVER.—An ordinance putting 
new “teeth” into the regulations 
requiring brake, light and muffler 
inspections of all Denver automo- 
biles is being drafted for submis- 
sion to the city council, as the 
outgrowth of a committee meeting 
with Acting Manager of Safety 
August Hanebuth, Secretary of 
State Walter Morrison, Charles H. 
Gunn, state motor vehicle super- 
visor, and Capt. James J. Pitt, 
Denver traffic director. 


Gunn charged that more than 
800 Denver drivers had been issued 
tickets for faulty brakes, lights or 
mufflers on state highways by Col- 
orado courtesy patrolmen since the 
first of the year, and asked that 
some measure be taken to correct 
the situation. 


business as usual. No, we need 
something better and more vigor- 
ous than that. We need business 
as uwn-usual — in lines and places 
where it does not interfere with 
defense. How else can we support 
defense? How else can we bring 
to bear our full superiority? 


“Should consumer demand at a 
time like this be stimulated? 


“I say that, except in those clear 
cases where defense would suffer 
loss of a particular material or 
service, consumer demand helps 
defense by strengthening the econ- 
omy to meet the burdens of de- 
fense. No consumer should be 
stimulated to demand something 
needed for defense. But production 
for defense, which comes first al- 
ways, needs to be backed by a 
strong people. In an all-out effort 
for defense a reliant civilian helps 
the reliant soldier,” Garrett de- 
clared. 

“Should advertising be cut in the 
interest of economy? 

“This question springs from the 
assumption that advertising is an 


Role of Advertising 


Cited by Roosevelt 
BOSTON. — President Roose- 
velt told the 37th annual con- 
vention of the Advertising Fed- 
eration of America last week 
that advertising “should play a 


leading part in the nation’s 
preparedness program.” 

The President said that ad- 
vertising “can assist in creating 
and maintaining morale,” and 
added that “those who are ex- 
pert in it can be of great aid 
to the government.” 


the 4th Dimension—— 
N. J. Poster Bill Sidetracked; 


Big Campaign Set 


By Pete Wemhoff 


Billboards 

A New Jersey billboard licensing 
bill, backed by billboard interests, 
is reported to have been marked 
for discard by the Republican ma- 
jority of the lower branch of the 
state legislature at Trenton. The 
measure, which was introduced by 
Majority Leader Boswell, encount- 
ered opposition from women’s or- 
ganizations that worked for pas- 
sage of the present law in 1930. 

Under the new bill, the present 
3-cent-per-square-foot tax would be 
repealed and a system of licensing 
fees substituted. Opponents claim 
it would reduce revenues to the 
point where 100,000 additional signs 
would be needed to produce pres- 
ent income. Proponents, on the 
other hand, contend the measure 
would clarify the present law, 
eliminating fly-by-night advertising 
not now amenable to regulation. 
It is further held by proponents 
that the bill would tend to lessen 
the number of billboards and unify 
the act. 


Biggest’ - 

Continental Oil Co. will use the 
biggest newspaper, poster and spot 
radio advertising campaign in its 
history in marketing its new Conco 
Nth motor oil. The campaign will 
be released beginning June 4 and 
will continue until Oct. 1, using 
1,279 newspapers with a total cir- 
culation of 11,600,000. Color adver- 
tisements will be placed in many 
dailies where color printing is 
available. The advertisements range 
up to full pages. 

Posters are being widely used, 
with 4,218 of them scheduled for 
1,342 points. Magazine advertising 
opens on June 7 with facing pages 
in color in a national magazine. 
The account is handled by Tracy- 
Locke-Dawson, Inc. 


Appointments 

Cincinnati Times-Star announces 
the appointment of Karl T. Finn, 
as advertising director; Albert H. 
Parker, as display advertising man- 
ager, and Charles R. Bonner, execu- 
tive of automotive accounts. 


Winnahs 
Automotive agency men won 
two of the 21 places in the an- 





extravagance or an indulgence. I 
say it should not be cut just be- 
cause it is advertising. Policy in 
advertising must follow policy in 
production, and merchandising. As 
the flow of goods in particular 
industries is cut, the advertising 
of those goods will be affected. But 
the function of advertising must be 
judiciously preserved as an integral 
part of the formula upon which 
our economic strength is based. 


“Should advertising be prepared 
by the same formula as before? 


“Advertising should never be pre- 
pared by the same formula as 
before. It needs persistent refine- 
ment to keep it sensitive to public 
impulse. The advertiser to get the 
desired result must learn to pene- 
trate but not offend a defense 
psychology. 

“To what extent should copy be 
themed to the emergency? 


“To the extent that the theme 
is genuine and performs a service. 
It depends upon factual and emo- 
tional phases. It depends upon the 
manner of use. Here is a question 
that every advertiser will have to 
answer for himself and that some 
are learning how to answer in rela- 
tion to their own positions with 
great skill. 


“What are the obligations of 
advertising today and tomorrow? 

“I say that the greatest obliga- 
tion of all is to strive for ever 
better understanding through ad- 
vertising. Years ago we strove for 
more honesty in advertising. I 
would like to see us fight now for 
more understanding through adver- 
tising. We have learned how to be 
honest, but we have not learned 
how to be understood. Most of the 
world’s troubles grow from lack 


arrett Tells AFA 


nual Hoard's Dairyman cow-judg. 
ing contest, which was won by 
Thomas H. Ferril, Great Western 
Sugar Co., Denver. 

A. L. Terry of Brooke, Smith 
French & Dorrance, Detroit 
grabbed fourth prize, while Cay 
Georgi jr.. of D. P. Brother ¢ 
Co., Detroit, placed in the hon. 
orable mention column. Each 
winner gets a metal plaque and q 
longhorn of American cheese, 


Quote 

“That feller who has to Stop 
advertising because he’s oversold 
is the same guy who said he 
ain't gettin’ no results from his 
ads,” says the Office Boy in 
“Pickings,” monthly bulletin put 
out by Picard Advertising, Inc. 
New York City. 


Repeat 

At its regular weekly luncheon 
on Friday, June 6, at Detroit's 
Statler hotel, the Adcraft Club of 
Detroit will feature Arch Ward 
sports editor and columnist of the 
Chicago Tribune, originator of the 


Golden Gloves and the All-Star 
football and baseball games. A 
sound film, “The _ All - American 


Way,” will also be shown, featur. 
ing highlights from exciting sport- 
ing events. 

This same program was _ shown 
early in April at a luncheon given 
by the Tribune. 


Notes 
American magazine has named 

Hugh O'Connor, vet newspaper: 

man, its London representative. 

Associated Sales Co., Detroit, an- 
nounces the appointment of J. A 
Middlewood to the contact staff of 
the Detroit office. Middlewood for- 
merly headed the film department 
of Ford Motor Co. 

H. M. Donovan and J. C. Arn- 
strong, partners in Donovan-Arm- 
strong agency, Philadelphia, are 
retiring and agency will cease 
active business June 30 in its Phila- 
delphia office. 

Kenneth H. MacQueen, formerly 
in charge of the operations depart- 
ment of the agency's Pontiac Mo- 
tor account, has been promoted to 
head of MacManus, John & Adams 
food department. 





of understanding. What a power 
for good it would be if this most 
powerful of public relations in- 
struments could turn its great tal- 
ent to the creation of a_ better 
understanding among our people of 
their own institutions.” 


A defense of advertising in gen- 
eral, begun by Garrett in_ his 
address, was continued later during 
a Town Meeting on advertising 
conducted by George V. Denny jr. 
moderator of America’s Town 
Meeting the Air, and participated 
in by a group of speakers. 

A resolution to render all pos- 
sible assistance to “the vital work 
of preparing this nation to over- 
come the grave perils which con- 
front us,” to a continuing defense 
of advertising as a vital instru- 
ment of free economy and to the 
encouragement of consumer edu- 
cation, was unanimously passed at 
the concluding session of the con- 
vention. 

James A. Welsh, vice-president 
of the Crowell-Collier Publishing 
Co., was elected president of the 
federation for the forthcoming 
year, succeeding Elon G. Borton, 
director of advertising. LaSalle Ex- 
tension University, Chicago, who 
becomes chairman of the board. 

In addition to Welsh, other of- 
ficers elected were: Treasurer, 
Robert S. Peare, manager, pub- 
licity department, General Electric 
Co.; secretary, Mable G. Flanley, 
eastern director of consumer re- 
lations, Borden Co.; vice-presidents, 
Ray Maxwell, advertising manager, 
Missouri Pacific Lines; Tom Nokes, 
Poster Advertising Co.; Forbes 
Mackay, Southern Farmer Agri- 
culturist, and Mercedes J. Hurst, 
Commonwealth Edison Co., Chi- 
cago. 
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(Continued from Page 1) 


41 will be the third best model 
year in the company’s history, ex- 
ceeded only by ’36 and ’37, Which 
statement led Akers to bring out a 
point that had escaped me un- 
til then—-that the Dodge dealer 
pody, some 4,000 strong, is made 
up of transportation merchants 
with three brands of goods to sell, 
the Dodge car, Dodge truck and 
Plymouth. In the case of the Dodge 
car and truck, every one of them 
handles both and in the case of 
Plymouth practically every Dodge 
merchant sells that car too. 

With three lines to sell, Dodge 
dealers are in a position to com- 
pete for 98 percent of all the busi- 
ness, Akers pointed out. They have 
a price range from the $685 Plym- 
outh coupe up to and including the 
$1,250 Dodge seven - passenger li- 
mousine. 

ca * * 

BECAUSE of this fact, the Dodge 
dealer body ranks third in the in- 
dustry in number of vehicle units 
sold, approximately 100,000 ahead of 
the occupant holding fourth posi- 
tion, Akers declared, after going over 
his records. His claimed record is 
460,000 units for the 12 months 
of the present model year, third 
to Chevrolet’s first and Ford’s sec- 
ond, whereas the rest of the com- 
petition has only one “brand” to 
sell, possibly two in cases where 
trucks are sold in connection with 
ears. This ranking is possible be- 
cause Plymouth, third in the “Top 
Ten,” which is based on registra- 
tions, has no dealers. So Plymouth 
ears sold by Dodge dealers count 
in this third place claim made by 
Akers. 

* * * 

THIS IS Akers’ third year as 
vice-president in charge of Dodge 
sales. That doesn’t mean he is a 
comparatively new man with the 
division, for he is a Dodge veteran 
who has climbed from the ranks 
to his present high position in the 
last decade and a half. But in the 
last three years and as vice-presi- 
dent in charge of sales, he esti- 
mated that the dealer body under 
his guidance has sold close to a 
billion dollars worth of vehicles. 


“It took Dodge 10 years to sell 
its first billion (based on retail 
prices) but it is interesting to note 
that in that first billion there was 
only one bad account,” said Akers. 
“That was for $3,000 and it wasn’t 
the fault of the dealer. When he 
wrote the check it was good, but 
before we could cash it the bank 
failed. So we didn’t blame the 
dealer—we wrote off the account. 


“See those pictures on the wall. 
They are photographs of 94 direct 
dealers who were among the origi- 
nal 800 signed up when Dodge 
started back in ’16. We gave ’em 
silver plaques a year or so ago. 
Practically every one of those 94 
are still with us, going to prove 
the loyalty to Dodge of those old 
timers.” 

+ 

ILL STOUT was responsible for 

the introduction of the cyclecar 
in the United States, an idea he 
picked up through reading the Eng- 
lish papers. In Britain this looked 
like something new, and Bill took it 
over. That was early in the second 
decade of the present century. Soon 
this new branch of our American 
industry had some 40 different 
companies building cyclecars. Then 
the cyclecar idea died aborning’, so 
far as the cyclecar itself was con- 
cerned. But this little vehicle, with 
its narrow tread and light weight, 
was responsible for Lord Austin, 


who died the other day in England 
at 74, going even further. He already 
was established as builder of the 
famous Austin car, but he added 
to his line the Austin Seven, a 
tiny car much like the cyclecar, 
with low gasoline consumption and 
small horsepower, which became 
popular because the basis of li- 
cense fees in England was based 
on horsepower. The Austin Seven 
helped solve the problem. 
s* * * 


BECAUSE OF the success of the 
Austin Seven and still feeling that 
the Bill Stout cyclecar “had some- 
thing” after all, a group of Pitts- 
burgh capitalists dickered with 
Lord Austin for the American 
rights. The American Austin Car 
Co. was organized with 1,000,000 
shares at $12.50 a share, 300,000 
shares to be held by Americans. 
The plant of the Standard Steel 
Car Co., at Butler, Pa., was pur- 
chased. Arthur J. Brandt of De- 
troit, an engineer who had come 
into prominence with Oakland in 
Pontiac, Mich., was made president 
and Cliff Best, who came out of 
Willys - Overland, was sales man- 
ager. It was felt that the American 
public was clamoring for the small 
car, “just transportation,” and 
Brandt was going to fill the order. 

They called it the American 
Austin and it was engineered along 
the lines of its English forefather. 
It weighed 1,130 pounds; it had a 
40-inch tread; its wheelbase meas- 
ured 75 inches and its four-cylinder 
engine was of 2.2-inch bore and 
2-inch stroke. It was priced at $445, 
lowest list in the industry then. 


THE AMERICAN company got 
into production in June, 1930, and 
planned 100,000 units for the first 


year’s production. Things looked | 


rosy but the American public did 
not fall for it—the tiny car was 
kidded too much. One instance I 
remember, here in Detroit, where 
one parking lot downtown had a 
sign up: “Regular cars, 50 cents; 
Baby Austins, two for a quarter.” 
So after about 15,000 were put out, 
operations ceased and the plant 
at Butler remained idle until R. S. 
Evans and Frank Fenn came along 
and changed over to the American 
Bantam, much the same type and 
size as the English cousin’s. Now 
Fenn is running the Butler plant, 
making “blitz buggies” for Ameri- 
can defense, the same kind of a 
job Ford and Willys-Overland are 
building. 
* * 

T WHITE SULPHUR Springs, 

where the SAE is convening 
this week, the engineers will find 


relaxation listening to musical 
themes inspired by Frederic C. 
Russell, of Hartford, Conn., and 


Macy O. Teeter, of Perfect Circle, 
both of whom are musical com- 
posers, Russell particularly. This 
man Russell, whose ability to write 
I discovered a quarter-century ago, 
is an automobile columnist, too, 
with his syndicated “Your Car and 
Mine,” used by many dailies. He 
and his wife, Kathryn, are respon- 
sible for “You Remind Me of Ida,” 
which has been on the air fre- 
quently of late and which will be 
a feature at White Sulphur. It is 
a sequel to the famous “Ida, Sweet 
As Apple Cider,” which, by the 
way, was written by Mrs. Russell’s 
uncle, Eddie Munson. 


Grads to Hear Klingler 

PONTIAC.—H. J. Klingler, general 
manager of Pontiac Motor division, 
will deliver the commencement address 
to the graduating class of Pontiac 


High School June 4. 





THE PARTY of Pontiac executives, 
manager, who have completed a tour 0 


This picture was taken in Cincinnati by an Enqui 
g manager; 
A. P. John, president of MacManus, John 
Bathrick is completing his swing of the 
ll head for the midwest and Pacific regions. 


to right are, W. J. Mougey, advertisin 
manager of central region, and W 
Adams, Inc., advertising agency. 


Atlantic region and then wi 


headed by D. U. Bathrick, general sales 
f the central region talking to dealers. 


rer staff photographer. Left 


Bathrick; James A. Grier, 





A 


NEW Leatherneck every 2.8 miles of a 50,000-mile tour via Mercury 


station wagon through 13 middlewest states, is the objective which Lieut. Col. 
Chester L. Fordney, left, in charge of Central Recruiting division, U. S. Marines, 
outlined to his old friend H. C. Doss, sales manager of Ford Motor Co., when 
he visited Dearborn last week. The car is finished in the Marine colors of red, 
blue and gold, and bears the Marine insignia on its hood. Fordney needs 18,000 
men to bring the marine corps up to its authorized enlistment of 60,000. He 
is accompanied on his tour of recruiting posts by Quartermaster Sergt. Richard 
J. Stone, a member of his staff who has been in the service 28 years. 


U.S. ‘Full Emergency’ Likely 
To Bring More Curtailment 


(Continued from Page 1) 


ments which, of course, can be 
regarded in no way other than 
as further steps in the direction of 
active participation in hostilities. 

All competent observers. are 
agreed that from this point for- 
ward the Administration’s attitude 
toward quarreling labor and man- 
agement will become increasingly 
severe. 

Under the terms of the unlimited 
national emergency proclamation 
the President has the power to 
suspend the eight-hour day in all 
plants filling government orders 
and also to suspend the acts relat- 
ing to wages for laborers and me- 
chanics on public buildings. He also 
may commandeer any plant or 
facility required for defense. The 
same holds true for any and all 
forms of essential transportation. 

If reports reaching Washington 
last week are true, it is unlikely 
that the President will find any 
necessity for an all-out crackdown 
either on labor or management. 
From reliable sources it is learned 
that labor itself in many quarters 
is serving notice on union bosses 
that it will refuse to carry out 
orders to close down plants doing 
defense work. Insofar as manage- 





Texas Truckers 
Elect Sproles At 


Annual Conclave 


DALLAS, Tex.—Resolutions call- 
ing upon the motor transport in- 
dustry of the nation to unite for 
the removal of ports of entry at 
state lines, excessive license fees, 
and other forms of restraint, and 
thanking the Texas legislature for 
raising the truck load limit from 
7,000 pounds to 38,000 pounds, 
marked the annual convention of 
Texas Motor Transport Assn., held 
here May 23-24. 


The resolutions also gave warn- 
ing that, in the same manner that 
the railroads are now fighting truck 
competition the motor transports 
may soon be competing with aerial 
freight. 

Ed Sproles of Fort Worth was 
elected president, succeeding L. B. 
Brown of Houston. Others elected 
were A. E. Cudlipp, Lufkin, vice- 
president, and Henry English, Dal- 
las, treasurer. Lynn B. Shaw of 
Austin, was reelected secretary and 
general manager. 





Chrysler Hosts Dealers 


At Indianapolis Race 


DETROIT. — Twenty Chrysler 
distributors and dealers will be 
guests of the Chrysler Sales divi- 
sion at the Indianapolis Speedway 
500-mile race Memorial Day. 


The trip to the motor speed 
classic was awarded them for win- 
ning a sales contest in their respec- 
tive sections, running from Apr. 5 
to May 17, the territory being di- 
vided into 17 regions and three 
factory branches. In addition to 
these merchants, the factory will 
also host district managers who 
contacted the winning accounts. 


Chris Sinsabaugh’s sparkling 
‘“‘Sparks’’ column is read by the 
‘‘wide-awake” in industry. 


ment’s cooperation is concerned, 
the 1917-18 record shows that there 
need be no concern on that score. 
But this is to be borne in mind: 
If strikes continue, the Adminis- 
tration is in no mood to temporize. 


“Produce now and settle differ- 
ences last,” is the watchword of 
the moment along the Potomac 
and those who doubt the Presi- 
dent’s determination to follow 
through on that slogan are in for 
a rude awakening. 


There was much speculation also 
here last week on to what extent 
the automotive industry will be 
asked to take part in Roosevelt’s 
new $3,319,000,000 program for war- 
planes. The appropriation, asked of 
Congress, will double the govern- 
ment’s present aircraft procure- 
ment program, under which the 
automotive industry is scheduled 
to supply everything but the mo- 
tors for 12,000 bombers. 

The question of gasoline ration- 
ing is being discussed here, and 
along with rationing, the subject of 
price-fixing. It is understood that 
a rationing plan is being worked 
out and that if consumption con- 
tinues to rise, it may be put into 
effect sooner than anticipated. Nat- 
urally, this is a step which no one 
desires to take but, it is understood, 
it may be necessary if fuel oil 
shortages are to be avoided next 
winter. Diversion of tankers to 
British and Navy uses is said to 
be the cause of the possible short- 
age. Cause of the sharp increase 
in gasoline consumption during re- 
cent weeks has been’ two-fold, 
namely, greater car use by defense 
workers and a great gain in pleas- 
ure driving due to fair weather 
conditions throughout this spring 
over a large part of the country. 


SAE 


(Continued from Page 1) 


Aeronautical Corp., will present a 
paper on design features and per- 
formance characteristics of the 
DB-601A aircraft engine, the 
Daimler-Benz powerplant used by 
the Germans in their Messer- 
schmitt planes. A disassembled 
engine will be exhibited. 

In all, 25 papers are scheduled 
for the six-day meeting which 
opened with an informal dinner 
Sunday evening (June 1) at which 
A. T. Colwell, president of the so- 
ciety and vice-president of Thomp- 
son Products, Inc., was _ toast- 
master. 

Dr. A. M. Rothrock, national ad- 
visory committee for aeronautics, 
has been selected to receive the 
1940 Horning Memorial Medal, pre- 
sented annually by the SAE to the 
author of the best paper pre- 
sented at its meetings relating to 
the adaptation of fuels to internal- 
combustion engines or the adapta- 
tion of internal-combustion engines 
to fuels. 


Marks Heads Ore. SAE 


PORTLAND, Ore. — Earl A. Marks, 
head of the Earl Marks Electric Service 
Co. here, is the new chairman of 
Oregon section, Society of Automotive 
Engineers; Ray Kessler, Oregon Parts, 


vice-chairman; Merrill Clark, Laher 
Spring & Tire Co., secretary, and O. 
A. Olson, Portland Gas & Coke Co., 


treasurer. 


| Dealers Tell Me . | 
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on government control or upon 
the demand for cars by people— 
it will depend more upon the ne- 
cessity to relieve manpower from 
automobile factories to defense 
industries. 


Plenty of Cars 
For Present 


CH of the heavy arms pro- 

gram will not be in operation 
during 1941 because it takes time 
to build factories and to tool up. 
In the meantime, there will not be 
further disposition to curtail auto- 
motive output until more men and 
materials are needed. The way it 
appears now, automobile dealers 
will get plenty of cars—enough to 
supply real competition for this en- 
tire year. 


ICC Lets Rails Cut 


Rates on Car Shipments 


BIRMINGHAM, Ala. — Interstate 
Commerce Commission has author- 
ized railroads to reduce rates on 
automobiles shipped from Evans- 
ville, Ind., to Mississippi, Alabama, 
Georgia and Louisiana. 


Chrysler Corp. has a Plymouth 
assembly plant at Evansville and 
the reduced tariffs are intended 
to apply primarily on that traffic. 
The new rates will be approxi- 
mately 8.5 cents a hundred pounds 
lower than the rates of motor 
carriers. 











» «+s now available 
in book form! 


Reviewers Say: 


NEWSWEEK.—“This encyclopedic, 
chatty histo of the auto indus 
could be written only by the editor 
of ‘Automotive News’ * * * Full of 
intimate reminiscences and little- 

’s work in- 


known facts, Sinsaba' 
with auto- 


cludes everyone connec 
mobiling.”’ 


LIBERTY.—“Four honks on the horn 
of plenty for this really excellent 
autobiography. It well illustrates a 
maxim of the late Professor Brander 
Matthews: ‘Autobiography is what 
biography ought to be’.”” — Fulton 

r. 


BOSTON GLOBE.—. . . is perhaps 
the best history ever written of our 
industry . .. is thoroughly compre- 
hensive; was really needed, an 
written in clear newspaper style.’’— 
James T. Sullivan. 


CHICAGO TRIBUNE—“It is invalu- 
able to anyone interested in Amer- 
ica’s No. 1 industry.” 


CHICAGO DAILY NEWS — “Sinsa- 
baugh’s 40 years of specialization in 
the motor car field have made him 
a unique authority on the subject of 
the automobile.” 


DETROIT TIMES—“. . . tells it not in 
@ manner derived from digging sta- 
tistics from musty tomes, but in a 
manner based on the personal con- 
tacts of the author.’’—Stokes Walesby. 


DETROIT FREE PRESS—“Here are 
four decades of history largely cen- 
tered in our own rr: told with a 
sincerity for factual knowledge and 
with a fidelity to detail that will, in 
the generations to come, win from 
all historians a prayer of thanks to 
Chris.’’"—Malcolm W. Bingay. 


DETROIT NEWS—"“It is so liberally 
seasoned with the salt of what news- 
paper people know as human interest 

hat it is bound to compel the at- 


tention of eve class of reader.’’— 


George W. Stark. 
Price $3.75 
deluxe autographed edition, $7.50 
ORDER FROM 


Automotiue News 


DETBOIT 











DODGE - PLYMOUTH 
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Wise Drivers Watch the Signs 


»ee-AND STEER ACCORDINGLY! 


ODAY, the value of the Dodge-Plymouth Dealer- 
‘ae is clearer than ever. Through the ups and 
downs of good years and bad, Dodge dealers have 
enjoyed a consistently large volume of business. This 
volume is exceeded by only two groups in the entire 
industry...two that serve the tremendous lowest- 


priced field. 


Study any “road map” of the automotive industry. 
See how the Triple-Profit Dealership provides a broad 
three-lane highway through fertile fields where bet- 
ter than four out of five sales are made today. Isn’t 
this the kind of setup you’d like? 


1— Dodge...success of the year! This lowest-priced 
ear with Fluid Drive sells just above the great 
low-priced field. 2— Plymouth...America’s lowest- 
priced Luxury Car enjoys a unique popularity in 
the great low-priced market. 3— Dodge Job-Rated 
Trucks...powered and “sized” to fit more than 97% 
of all hauling needs and priced with the lowest 
for every capacity. 


No time like the present to investigate possibili- 
ties. Dodge requirements are not difficult to meet. 
Any sound business man should qualify for this 


Triple-Profit Dealership. 


Drop a confidential line to Forest H. Akers, Vice President, Dodge Division of Chrysler Corporation, Detroit. If the ter- 
ritory you seek is open, you'll get facts that prove why the Triple-Profit Dealership is one of the industry’s coveted prizes. 


- DODGE Job-Rated TRUCKS 
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